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The B&aSS and the MINNOW! 


A tarce and rambunctious bass went to live in an aquarium. In the tank next door, separated only 
by a partition of clear glass, were some small, fat, appetizing minnows. 

The bass made a lunge at the minnows, and bumped his nose severely against the clear glass. 
Several times a day thereafter, whenever his appetite for minnows grew strong, he bumped his nose 


again and again. Then he stopped. Even a fish is no fool. 
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But one day the clear glass partition was gradually removed. The wise bass, however, remem- 
bering his bumped nose, made no attempt to taste a minnow. 

People are like bass. The recent depression stood like a glass partition between them and pros- 
perity. After a few feeble efforts to break through the partition, they take for granted that the bar- 
rier is permanent! 
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This great country of ours has gone through dozens of off years and emerged 
each time richer and stronger than before. Watch history repeat itself! 


A 
Old clothes, old shoes, old furniture, old houses and old cars won’t last forever, and must be re- 
placed. There are 2,593,000 people in Brooklyn who need and are going to buy things this fall. 
Money is plentiful and cheap. The savings banks of Brooklyn have deposits exceeding a thousand 


million dollars—more money and more depositors than they had at this time last year. 
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The Namm Store is ready for the biggest fall business in its history. More space, wider assort- 


ments and lower prices than ever before. Come on in—the water’s fine. 
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We can add little to this message from Namm’s. Any poor fish can see the point! 


ae E> (e 63 / i Published by the 
Si YX 4 fo + fe NAMM St 

; a P ee - x ap r e 

(~ - | hy ! of Brooklyn, in The News. 


T H E N E W &, New York’s Picture Newspaper 


Tribune Tower, Chicago + Kohl Building, San Francisco + 220 EAST 42nd STREET, NEW YORK 





ol 












NEW , YORK, TUESDAY, OCTOBER. 28, "1930, 


WAN 











A National Newspaper for Every Branch of the Industry 


Automotiv e Daily News 













USED CAR SALES CONDITION SPOTTY 


| ‘NEW CAR STOCKS CUT 


Car Dealers Learn Lesson 
From Period of Depression, 
Michigan Survey Discloses 


F'-1 Ways of Bringing In Business With Service 
Drives and Adding of Various 
Side Lines 


By CHRIS SINSABAUGH 

ETROIT, Oct. 27.—Dealers outside the Detroit area 
D have learned a valuable lesson this summer and fall. 
They have found various ways of licking Old Man De 
Pression—such things as special drives to sell services and 
adding side lines that bring in additional and needed revenue, 
something they never have done before. 

Progressives have weathered the’ 


eerie of pe cont MCANEENY ASSUMES 
NEW HUDSON DUTIES 


mortality among Michigan fen 

this year, the survivors, on the aver- oa 

age, are those who have shown an Detroit, Oct. 27. —William J. Mc- 

ability to take it on the chin and! Aneeny, still retaining the presi- 

keep the sheriff at bay by resource- dency of the Hudson Motor Car 

ful diversions from their usual prac- | Company, has resumed the general 

tice. management of the _ corporation 
These facts have been discovered} which manufactures Hudson and 

by W. D, Edenburn, manager of the | Essex cars, it was announced today. 

Michigan Automotive Trade Asso- In doing so he now holds the two 

ciation, just back from his annual | positions to which he was appoint- 

survey. In the eight days he was|ed in April, 1929. 

out Edenburn visited sixteen cities,| Im Mr. McAneeny’s two decades 


held thirteen meetings of dealers} with Hudson he has served succes- 
sively as purchasing agent, 


and talked with 175 retailers. On| 

this swing around the circle he| manager, a director of the com- 
visited Flint, Owosso, Jackson, Ann| pany, its secretary and first vice- 
Arbor, Ypsilanti, Monroe,. Adrian,| president and treasurer. He 
Hudson, Hillsdale, Lansing, Battle 
Creek, Kalamazoo, Grand Rapids, | 
Muskegon, Saginaw and Bay City. 
And now he says the _ situation | 
throughout this section is much bet- 
ter than he expected. All the deal- 
ers he talked *with were in good 
spirits and looking for a fair busi- 
ness in the spring, with the break 
coming along in March. 

Used car stocks are low and so 
are inventories. Dealers in the 
smaller places have done fairly well 
because of having to concentrate on 
the used car end of the business. 
The banks have been chary on ad- 
vancing money for the purchase of 
new car stocks, consequently deal- 





sex Motors since its inception. 
When J. L. Hudson, first presi- 


the struggling organization twenty 
years ago, Roy D. Chapin, 
Jackson, W. J. McAneeny and How- 


he placed his trust. 


tive ranks. Chapin is now chair- | 
man of the board, McAneeny is 
president and general manager and 
Coffin is still an active director. A. 
Barit, treasurer of the company, 
joined Hudson in 1909. Thus the 
control of the company has re- 
mained in the same hands almost 
since ) its inception. 





(Continued on page 12) 


Dealer Service Sales 
Hold Steady 1 in Seattle 


to hesitate on having complete jobs 
done. There is still a slight ten- 


Seattle, Wash., Oct. 27.—Business 
in the service departments of lead- 
ing dealers in Seattle has been 
holding up very well, with condi- 
tions spotty at some points but 
steady at others. 

October started out somewhat 
slower than September had been, 
but toward the close of the month 
there was a speeding up again. 

Ford dealers are finding service 
very good. It has been rather quiet 
with Chevrolet dealers, but indica- 
tions are for better service volume 
in Chevrolet shops the coming 
month. 

Comparing service volume with a 
year ago, F. J. Young, service man- 
ager of Transport Motor, Willys- 


(Continued on Page 11) 


TYSON ROLLER BEARING 


Massillon, O., Oct. 27.—The new 
plant of the Tyson Roller Bearing 
Company here is getting into pro- 


to the trade will go out from the 
local plant shortly. The Tyson 
Company is a new concern in the 
field of bearing production. It was 
originated by Frank Tyson of Can- 
ton and the new concern has been 
financed by New York capital, 





Overland dealer, says it’s about the 
same. For about three months dur- 
ing the summer car owners seemed 


and September, 


| again 


IN CHICAGO DISTRICT 


Chicago, Oct. 27.—Distribution. 
both wholesale and retail, of new 
automobiles in the Middle West de- 
|clined seasonally between August 
and used car sales 
were also less. Comparisons with 
1919 are still less favorable, though 
/no more so than a month previous. 

Dealers’ stocks of new cars were 
reduced during September 


|and remained smaller than a year 


| ago. 


factory | 


has | 
been continuously president of Es- | 


dent of Hudson, lent his support to) 


R. B.j 


ard E. Coffin were the men in whom | 
The untimely | 
death of Mr. Jackson in 1929 cre-' 
ated the only break in the execu-| 


jing sixty 


| tos 





TO BEGIN OPERATIONS 


stocks increased 
the end of 


Used 
slightly in 
August. 


CHRYSLER DISTRIBUTORS 
TO CONVENE AT DETROIT 
FACTORY THIS AFTERNOON 


Detroit, Oct. 27.—Chrysler dis- 
tributors and dealers, more than 150 
of them, from Missouri, Kansas, 
Nebraska, Iowa, Texas and South 
Dakota, are due here tomorrow 
afternoon for a talk with the fac- 
tory folk. They will come from 
Chicago in a special train and while 
here will be guests of the Chrysler 
Sales Corporation. 

A banquet is scheduled for Tues- 
day evening at the Statler, with J. 
W. Frazer, general sales manager of 
Chrysler, giving the address of wel- 
come. He will be followed by J. E. 


car 
value over 


Fields, vice-president in charge of | 


sales, and Fred Zeder, vice-president 
in charge of engineering, after 
which there will be motion pictures 
of the new Chrysler line. 

On Wednesday the visitors will be 
taken through the Jefferson Avenue 
and Kercheval plants of Chrysler 
and through the Plymouth plant, 
where they will be served lunch, 


after which the driveaway wil] start 


from Plymouth, 


GRAHAM-PAIGE TO OPEN 
BODY PLANT ON NOV. 3 


Evansville, Ind., Oct. 27.—The 
Graham -Paige Body Corporation, 
| body-building subsidiary of Gra- 
ham-Paige Motors Corporation, 
which has been closed for annual 
inventory since October 15, will 
resume operations on November 3, 
J. W. Evans, factory manager, an- 
nounced today. The factory will 
open for a force of 300 people 
and a producton schedule averag- 
bodies per day. New 
woodworking machinery has been 
installed. 


ASBESTOS ASS’N TO MEET 

AT NEW YORK TOMORROW 

New York, Oct. 27.—The Mer- 
chants’ Association of New York 
announces a meeting of the Asbes- 
Brake Lining Association, 
Transportation Club, at the Hotel 
Biltmore, here, October 29. 


TODAY 


Sparks from Detroit ......... Page 4 
Editorial: “Taking Care of Its 

MEE ccc sneak, -aaeerebae Page 6 
Calendar of Coming Events. .Page 6 


duction, officials of the company | 
have announced. After months of | 
exhaustive tests, the first products | 








New Truck Sales Showing Big Up- 
trend in Connecticut....... Page 7 
Wholesale News and Views. .Page 10 
Wimamelal TOUS oicccccccces Page 11 
Engineering News ......... Page 13 
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Cumulative Passenger Car Regis- 
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| the same month last year, 


DEALER REPORT 
EXTREMELY 


§ REFLECT 
UNEVEN DEMAND 


Su-vey of Trade in Eastern Cities Reveals That Op- 
timism Is the Rule Generally; 
Washington Sales Up 





~ YORK, Oct. 27.—: 
prevails in the East as 
cerned, 
representatives of 


MARMON SHIPMENTS 
RUN AHEAD OF 1929 


Indianapolis, Ind., Oct. 27.—A fall 
business paralleling 1929 is indicated 
by Marmon’s present manufacturing | 
and sales situation, George C. Ten- 


Automotiv 


ney, general sales director of the | 


Marmon Motor Car Company, said 
today. 

For the second successive month 
this year new car shipments from 
the Marmon factory have exceeded 
the total of the corresponding month 
of 1929, Mr. Tenney announced. 


With several working days remain- | 
‘ing in October, factory shipments | 


already have exceeded the total for 
and the 


| 1929 mark will be surpassed by a 





substantial margin. 

In September Marmon also ex- 
ceeded the shipping total of Septem- 
ber, 1929, and in addition showed an 
increase of 19 per cent. over the 
combined shipments of July and Au- 
gust this year. 


“The fact that Marmon  ship-| 
ments for the past two months have 
shown increases over the same 


months last year augurs well for a 
total fall business in excess of last 
year,” Mr. Tenney said. “This is a 
most encouraging business sign and 
warrants the belief that conditions 
in 1931 will show marked improve- 
ment. Repetition of Marmon’s 
September accomplishment in Octo- 
ber shows that the increase in ship- 


___ (Continued on } Page 5) 


xtremely spotted condition 
far as used car sakes are con- 


according to a survey made on the week end by 


e Daily News in numerous 


*trade centers. 


Despite the fact that sales are 
slow in most places, dealer feeling 
is generally optimistic. In most of 
the manufacturing centers increased 
pay rolls have been reflected in in- 
creased demand for used cars. In 
Washington, D. C., sales are good, 
with the opening of winter activity 
there apparently having some effect 
| on business. 

Philadelphia, Oct. 27.—Used car 
market conditions, which not long 
ago were considered particularly 
| good in this city, have suffered a 
| decided reverse, entailing among 
many dealers in new cars unwieldly 
stock in the exchange car division 
of their business because of slow 
sales, while it has become almost a 
“buyers’ market” in the matter of 
| purchasers demanding and obtain- 
|ing unreasonably high trade - in 
| allowances. 

While there are certain excep- 
tions, especially among dealers in 
| medium- -priced cars, the trade gen- 
| erally acknowledges that it has been 
virtually forced to accede to allow- 
ance figures that, three months ago 
| woutd have been rejected by the 
dealers at once. Those wishing to 
buy new cars, in many instances 
apparently sense the _ condition, 
centering on selling their old car to 
the dealer for a big figure, or at 
least one out of all proportion to 
its value, and if their demand is not 
promptly met, they quickly call off 
the impending deal and go to an- 
other dealer in greater need of a 
new car sale. 

For more than two months some 


___ (Continued | or Page Se « 


Nash Urges Readjustment — 
In Automotive Industry 


CHICAGO, Oct. 27.—Inaugurating 

the 1930-1931 series of dealer 
and distributor luncheon-meetings 
sponsored by the Chicago Automo- 
bile Trade Association, Charles W. 
Nash, president of the Nash Motors 
Company, stressed the point Friday 
that in his opinion the business de- 
pression has ended and one of the 
greatest needs today is a comeback 
in sentiment. The gathering drew 
a capacity audience in the Bal 
Tabarin of the Hotel Sherman and 
Mr. Nash was enthusiastically ap- 
plauded for his frank, straightfor- 
ward talk. 


Mr. Nash made it clear among 
other things that this nation must 
become reconciled to the readjust- 
ment that has taken place. He es- 
pecially urged the industry to forget 
the receord years of 1928 and 1929 
and instead to think more upon the 


basis of the average in sales for the 
| past ten years. As for the viewpoint 
of dealers in the automobile busi- 


ness, Mr. Nash gave this admo- 


nition :— 

“If you aren’t happy in the au- 
tomobile business, get out of it, 
but look around first and make 
sure you're getting into a better 
one. Just remember that the au- 
tomobile is here to stay as much 
aS any other necessity of life. 
Remember, too, that nothing has 
had as much to do with the de- 
velopment of America as has the 
automobile. 

“The manufacturer and dealer 
bodies must be partners, and we 
may as well admit it. The dealer 
is the backbone of the industry. 
Manufacturer policies in the past 


(Continued on: Page’6) 
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Used Car Conditions Take Turn 
For the Worse in Philadelphi 


(Continued from Page 3) 


dealers have noted this situation de- ; October, 1929, were much better 

veloping, but in the last ten days,/than for October of this year. 

they say, matters have been grow- | a cee a, 

ing considerably worse. Very few Jordan Distributors, Inc., 
Pennsylvania, 1317 North Broad 


used car department managers in- 
terviewed state that used car sales} St., reported that sales of used cars 
|}are not up to standard, about the 


at this time are up to normal, the 
majority saying that the turnover! same as in September just passed, 
is either very poor, or poor, while} but not as good as in October, 1929. 
some assert that it is just fair. For; ‘Faunce Oldsmobile Company, 2221 
the entire local situation, the char-| North Broad St., stated used car 
acterization “poor to fair” for Oc-/ stock is fair, with sales not as good 
tober probably would be admitted.| as last month and nowhere near as 
The exceptions are found chiefly | active as in October of 1929. There 
among those who perceived the con-| was complaint here of too high a 
dition arising before it became actu-| figure on most exchange car allow- 


ally bad and who quickly formulated | ances. 
special plans calculated to offset it} The used car department of! 
as much as possible. Some dealers Bushong Motors, Inc., Broad and 


who, last August, were consistently 
holding down trade-in allowances, 
now admit they are unable to do 
* fhis in the face of the present situa- 
tion. Savings accounts in banks 
here are reported large, yet the 
average dealer customer apparently 
is out to get every cent he can on 
his exchange car, if he has to shop 
#round all day. lis concerned in Baltimore, dealers 


aaiclace: “ter tee o | on the average are not worried about 


Pier Saag *|the condition and offer no pessi- 
Sober, 1929, seems positively wonder- mistic views on the outlook during 


ful compared with what the present _ 
, : | the winter. Confidence prevails 
— has brought forth in turn | everywhere, despite the fact that the 
Reporting first on one of the ex- | Cold weather is setting in and cer- 
ceptions to the unfavorable situa- | ‘im Unethical practices on the part 
of a few competitive dealers are still 


BALTIMORE, Md., Oct. 27.—As far 


tion, it was stated at the used | 5 f 
car department of the Gomery- | '™ force 
Schwartz Motor Car Company, 128) Particularly worthy of note are 


the reports from several dealers, 
| stating that lower-priced cars are 


North Broad St., Hudson and Essex 
distributor, that the used car prob- 
Jem gives no trouble, and proof that 
unduly high trade-in prices are not 
yielded to was to be seen in the 
fact that for the past five months 
the loss—that is, the differential be- 
tween the allowance price and the 
sale price—has averaged $35 per 
car. A special plan adopted and 
adhered to has been of considerable 
assistance in reselling exchange 
cars. October sales of used cars 
have not been as active as Septem- els during the past thirty days, our 
ber sales, it was said, and sales in | used cars have been moving siead- 


ence has demonstrated. MHigher- 
priced cars, ranging from $400 to 
$600 seem to attract more interest 
,and as a result are being turned 
over in steadily increasing volume. 
W. S. Jenkins, used car manager 


tors, had this to say for publication: 





FROM TWO ANGLES 





As an automotive dealer you have an 
established following— your market is 
known. On the other hand, your real 
cpportunity for increased profits lies in 
broadening your market. 


How this can be done through the sale 
of oil heating equipment—yet without 
materially increasing your overhead— 
is outlined in a new booklet, “Broaden 
Your Market’. Send for it TODAY. 


Capitalize your known market. Seil 
oll heat—you will find it sound mer- 
chandising from any angle. 


OIL HEATING INSTITUTE 


342 Madison Avenue New York 
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; Oil HEATING INSTITUTE : 
; 342 Madison Avenue, New York, N. Y. : 
i Pleese send me, without charge, your booklet entitled, i 
: “Broaden Your Market.” ' } 
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of | 


Brown Streets, distributor of Oak-' 


Baltimore Dealers Not Worried; 
Demand Shifted to Higher Prices 


as the general used car situation | 


not as marketable as past experi- | 


of the United Auto Sales Company, | 
;Inc., Oakland and Pontiac distribu- | 


“In spite of the influx of new mod- | 


| utors, through their used car man- | 
| ager, H. S. Price, reports that the 
|used cars are moving and that is 


| without paying down the required 40 
| per cent., but we don’t do business 
| that way and consequently lose sales. 
| Whether we lose them in a way that 


|a person cannot pay the down pay- 


ito them in a sorry condition. 
| rocks yet and although our inventory 


| we won't lose any money this year.” 


| other sources was concluded to be 


'over the corresponding period of last 
| vear. 
| Hudson advanced his belief that it 
| was due to a policy adopted by his 
| company that calls for trading only 


from | DETROIT 


{ 
land and Pontiac cars, reported a'| 
| Slump in sales in the last ten days, 
| carrying figures below those of Sep- | 
| tember, while they are not now as 
good as they were in October of | 
last year. This concern had no} 
complaint to make on _ trade-ins, | 
stating that it is now able to do} 
better than it had been doing for | 
| some time, in this prase of the busi- | 
ness. 
| Wilkie Buick Company, 1490 North | 
|Broad St., reported from the used 
car department that business in 
this: division is fair to poor at this 
|time, not being up to September's 
volume, and exchange car allow- 
ances not being held down to nor- 
mal. 

At the used car department of the 
Marmon Philadelphia Company, 667 
North Broad St., it was said that 
business was-@ood, but slightly un- 
der that of September and not up 
to that of October, 1929, which was 
a very good month. Trade-in prices 
were deemed too high. 





SPARKS 
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New Traffic Rules 
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Page Mr. Ripley 


* * 


Gas Cafeteria 
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Chris Sinsabaugh—Detroit Editor 


ETROIT’S new traffic ordinance contains one clause 
which is out of the ordinary. In fact, even after tele- 
phoning various authorities, I have been unable to discover 
any other city which has such a law, so let’s give Detroit 
credit for starting something new. 

This paragraph forbids motorists driving through any 
private property, such as filling stations, to evade traffic 
regulations. Whether or not this is unconstitutional is the 
question—some say it is—but, at any rate, Detroit is goiny 
to try it because of a recent fatal accident caused-by a 
motorist taking a-short cut and hitting a pedestrian who 


was not expecting danger from such a source. Of course 
there is the question, too, of whether or not a stop for the 
purpose of taking on gas or oil would relieve the motorist 
of the responsibility. Anyway, Detroit is going to try it out. 

Also, the new law prohibits parking or unloading of 
passengers at the curb opposite or within twenty feet of a 
safety zone and forbids parking between sidewalk and curb, 
driving on the sidewalk or coasting in neutral down grades. 


* 


ily. Our inventory at the present 

time is quite sufficient to take care 
;of our immediate requirements and | 
we are not alarmed at the outlook. 

|We never keep used cars over a 

| long period of time. If we have 

reason to believe that a certain type 

of car that we have traded will be 

in our stock longer than a reason- 

|able time, we dispose of that car 

even if we break even on the deal. 

We do thereby assure ourselves 

there is no loss. We are making 

money on used cars, though not 

enough to cause any excitement. I 

have found that the low priced used | 
cars will not move except in spurts, 

and then quite infrequently.” 

H. H. Williams, sales manager of 
Bob Fleigh, Inc., Studebaker deal- 
ers for Maryland, says that used 
cars are moving in good volume. 
and have been in his concern all 
year. Mr. Williams stated that “we 
are pounding the market with good, 
clean consistent advertising and are 
bound to get results. We spent a 
lot of money last year building up 
ithe good will of used car buyers 
jand that investment is now turning 
| back to us new prospects and new 
| buyers.” 

W. C. Cole, Inc., Graham distrib- 


* < 


AGE Mr. Ripley—he can make something out of this for 
“Believe It or Not.” And there is no questioning this, 
for the facts come from the Police Department and are par 
of the records. “a 
There limped into Detroit the other night a twenty- 
one-year-old Ford, still using acetylene gas headlights, with 
a canvas top and generally decrepit in other departments, 
but still running; a darned good car for the shape she’s in, 
one might say. In the car were two men, two women and 
five children, headed east from Denver to Lewiston, Me., 
after an unsuccessful search for work in the West. 
They were broke and appealed to the police for help. 


about all. Mr. Price stated: “Our ; , ] 
used cars are moving somewhat The car was put in the police garage and the men slept in 
slower than they should for this jt, while the women and children were cared for by the 


time of the year. We have any num- 
ber of prospects that would buy used 
cars if they could purchase them 


Helping Hand Society. 

Their tale was a simple one. At Marshalitown, Ia.. the 
car in which they started from Denver broke down and thev 
bought this 1909 Ford for $5. It carried a 1915 engine, but 
everything else was 1909. And this patriarch is the party’s 
might be beneficial to us we cannot life preserver. 


: * 
determine. By that I mean that if 


* 2 


OOSIERS, automotive visitors from Indiana tell me, 
have developed a new filling station idea, a sort of 
cafeteria plan which is being tried out with some success, 
they say. It is called self-service, the customer waiting on 
himself to a certain extent and thus saving 2 or 3 cents ‘a 
gallon on gasoline or oil. 

As the operation is described, the customer goes to the 
cashier’s desk, pays for his gasoline or oil, then returns to 
his car. The young woman cashier pushes a button which 
permits the flow of the exact quantity of fuel paid for and 
the customer does the rest. In case the customer desires 
air he has to attend to this operation himself. It is pointed 
cut that by this system the overhead is reduced considerably, 
only one attendant, and that a girl cashier, being required. 
Through this cut in overhead lower prices on gas and oil 
can be quoted. : 

Detroiters, commenting on the idea, point out that. while 
a saving in operation is had, yet the semi-robot plan might 
prevent the sale of other services because there is no one 
to remind the customer of needs other than fuel. 

This Indiana scheme is something like California’s auto- 
matic service, where you drop the proper coin in a slot and 
out comes the gas. 


ments, how in the world can they be 
expected to keep up the notes. Many 
dealers transact their deals with a 
money matter of only $10 down and 
in a few months the car comes back 
No, 
the used car business is not on the 


is higher than I would like to see it, 


Grover Cooper, used car manager 
of Robbins-Fox Motors, Inc., Buick | 
Gealer. expressed the opinion that 
conditions in the used car market 
were slow at the present, and that 
the new models recently announced 
had something to do with the gen- 
eral slowing-up of used car sales. 
Mr. Cooper reported that his inven- 
tory was about normal, which from 


rather high. 

A more optimistic view of the 
used car market is entertained by 
Charles Hudson, used car manager 
of Backus Motor Company, the 
largest Ford dealer in the city, who 
reports their sales volume to have 


increased this season 15 per cent.) * 


* 3 


J. ELDRED’S new connection has just been announced. 

From advertising manager of Hudson he has stepped 
into the agency field. He is now Campbell-Ewald’s contact 
man with the Oakland-Pontiac account and is spending con- 
siderable time in Pontiac. 


Pressed for a reason, Mr 


those cars that present, or with a 
minimum of reconditioning can be 
made to present, an attractive pur- . 

chase to the man whose financial | (ogKE CHEVROLET CO. 


position does not permit the pur-| FORMED AT LOUISVILLE 


ae eee ear eriously at. | Lauisville, Ky., Oct. 27.—V. V.| Cleveland, Oct. 27—The Lakewood 


; . | is j s Austin Compan Phili Britton 
fected their used car business. | Cooke of Madisonville, Ky., has es V pany, - , 
The outlook of business conditions | tablished the Cooke Chevrolet Com-| president, has closed a five-year 


pany here, operating at 849 South/|lease for space in the Townsend 
(Continued on Page 5) 3d St. Building at 12104 Detroit Ave. 
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{LAKEWOOD AUSTIN CO. 
LEASES BUILDING SPACE 
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Used Car Sales 


in Washington < 
' Show Increase Over Last Year 


AUTOMOTIVE DAILY N 


(Continued From Page 4) 


as expressed by John E. Raine, gen- 
eral manager of the Automobile 
Trade Association of Maryland, was 
One of assurance that business was 
good and would not go to the dogs 


in a hurry. 

WASHINGTON, Oct. 27.—Accel- 
‘ erated sales of used cars and 
a general trend toward higher 
prices have imparted a real op- 
timism to capital used car depart- 
ments during: October. 

{While the increase of sales over 
Gctober of last year has not 
a; large one, it is a very general 
one and apparently marks a genu- 
ine improvement in conditions. 

In popular-priced cars as well 
as in departments handling more 
expensive types, there is a pro- 
nounced customer tendency to place 
quality above mere price appeal, 
and to select cars that are compara- 
tively new and command very fair 
prices. 

Chevrolet and Ford dealers report 
that while the majority of their 
Sales are made in a $100 to $300 
range, that a very fair percentage 
of sales are made around $400 and 
over, a condition that did not ob- 
tain a few weeks ago. 


At the R. L. Taylor Motor Com- | 


pany. handling Chevrolets, it was 


been | 


Clark Company, Bridgeport, is nor- 


mal, according to H. H. Wilkinson, 
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An improvement next spring is 


predicted by F. L. Mills of the F.| 


|sales manager. Sales have falien off| L. Mills Company, Bridgeport Buick 


‘ 


reported by H. C. Galloway, sales | 


|} manager of the used car depart- 
|ment, that October had shown a 
‘worth while increase in sales over 
October of last year, with the up- 
| ward trend continuing and indicat- 
ing further steady gains. 


“While our increase over October | 


Slightly, but an improvement is| 
looked for. j 


dealership. Used car sales at pres- 
ent are not satisfactory, he says. 


‘Buffalo Used Car Situation Best 


In Four Years, Dealers Report 


BUFFALO, Oct. 27.—The used car. 
situation here is probably the} 


| healthiest that has prevailed in the | 


|of last year was not a very large | 


one, it was quite sufficient to be en- 
couraging. Larger individual sales 
are helping, too. Thus during the 


| last week we have sold several cars | 


| priced at $430, which is a very good 
price in a used car department.” 

At Emerson & Orme, handling 
Buicks and catering to a very high 
class of trade, an even higher level 
of prices was reported in the used 
car department. 

“Our average sale is for around 
$500 or $600,” said David Parsons, 
sales manager of the used car de- 
partment. “Sales are picking up 
considerably over last month and, 
| generally speaking, I should Say 
that business is going along nicely.” 

Though open cars, generally 
speaking, are a drug on the used 
car market and must be dis- 
posed of for whatever they will 
bring, dealers generally report that 
the small sport roadsters do 
fall into this class and are in very 
good demand. 


Demand for Used Cars Picks Up 
In Connecticut as Plants Open 


EW HAVEN, CONN., Oct. 27.— 


Used car sales are Picking up | 


throughout the western Connecticut 


territory, a survey of dealers in this 
heavily industrial area indicates. 
One of the factors contributing to 
the upturn is the return to work of 
large numbers of factory workers. 
Dealers are beginning to cast aside 
the mantle of gloom and see better 
things ahead. 

The optimistic attitude is not 
based upon imagination, as a num- 
ber of representative dealers are re- 
porting substantial gains 
used car field. A tendency to keep 
allowances at a reasonable level has 
aided materially. Most of the deal- 
ers are watching their trade-ins 
with the utmost care. 
sales are climbing in company with 
new cars. Stocks are lower in manv 
cases. While a number of dealers 
have reported no distinct change in 
actual number of used car sales, 


the broad upturn in new car volume | 


is having a healthy effect on the 
used stock. 

“We are in better shape than 
we have been for some time, with 
the increase in factory employ- 
ment proving of distinct aid,” says 
H. C. Owen of the Erwin M. Jen- 
nings Company, New Haven, Hud- 
son-Essex dealer. 


in the} 


Used car | 


next few months are very encour- 
aging, he declares. 


Improvement in used car sales 


not | 


past four years. Stocks on dealers’ | 
floors average 40 to 50 per cent. of | 
those held a year ago at this time, | 
and 50 to 60 per cent. of those of | 
the corresponding periods of 1927) 
and 1928. 

Recent sales have represented 
about 55 per cent. of the dollar) 
volume of this time last year, but | 
since the number of cars being} 
taken in trade is only 40 to 50 per | 
cent. of the units that were being 
forced on dealers a year ago the | 
number of unsold used cars continues | 
to decrease steadily as has been the | 
case for several months. Sales are | 
now about 70 per cent. of their 
volume of 1927 and 1928, but at that 


time stocks were much greater and 
were on the up grade if anything. 

It is surprising to note the ever 
increasing demand for closed cars, 


especially those of recent years 
Sales here are now in excess of 90 
per cent. closed models. Dealers 


are openly optimistic regarding the 


fused car situation and think it will 


be a problem of diminishing seri- 
ousness in the next few months. 
The chief concern they now have is 
getting rid of this year’s model new 
cars which they have been forced 
to accept before the 1931 models be- 
gin arriving in volume. Therefore 
the effort of sales forces is being 
concentrated on the latter problem 
rather than on used car depart- 
ments which are very largely taking 
care of themselves. 


Used Car Sales in Cleveland at 
Low Ebb Due to Seasonal Trend 


CLEVELAND, Oct. 

sales in this district have dropped | 
to low ebb. Inquiries and sales are | 
few but the spirits of used car deaf- | 


|ers, while by no means high, reflect | 


volume is noted by J. J. Cooley of | ( 
}makes are being shipped into the | 
| Cleveland district from Detroit and | 


the Cooley Chevrolet Company, New 
Haven. Mr. Cooley's contention is 


, that used cars, if priced right, and | 


not “jacked up” to make up the 
| difference for an 
constitute 
lem. 
“Used cars have been moving 
right along about the same in the 
last few months, an average of 
|about twenty-four cars a month,” 
jis the report of C. W. Jones, sales 
manager for Fish, Fosdick & Mills, 
|New Haven, Oakland-Pontiac deal- 
ership. 

C. J. Collins, sales 
the Blue Ribbon 
Haven, Inc., 


no serious sales prob- 


for 
New 


manager 
Garage of 
reports steady 


unwise trade-in, | 


a hopeful and even confident atti- 
tude toward the future. 
The used car business is depressed | 


by seasonal factors, by general | 
business conditions and in some 


| cases by the impending introduction 


Furthermore, a con- | 
of cars of some | 


of new models. 
siderable number 


other nearby centers, which tends 
further to depress the prices which 
dealers are able to obtain for used | 
cars. 





One of the most cheering factors | $425, whereas today a °29, which 
in the situation, even in the face of| is a six instead of a four cylinder 


the fact that many cheap cars are | 
being shipped in, is that authorized 
new car dealers are continuing to} 
keep their used car stocks in close 
control. Few, if any, new car deal- 
ers are burdened with more than 
moderate stocks. Low prices, how- 


|ever, have brought down the inven- 


sales | 


of used cars, and no cause for worry | 


in that division. Trade-ins 
aging $250 apiece. The dealership’s 
new car business has shown large 
gains. 


A decided improvement is noted 


have | 
largely been on a low basis, aver- | 


| buyers of 


tory valuations of some used car 
dealers to a point representing sub- 
stantial losses. 

In general the used car situation 
is least satisfactory in the low- 
priced field. Ordinarily factory and 
other workers are among the best 
used Fords, Chevrolets 
and makes now selling at $200 to 


by L. J. Guilbeau of the Guilbeau | $400. Late models of higher priced 


Motor Company, Gilbert 
| Bridgeport, Ford dealership. 


upturn came early in October, after | 


| poor sales in September, he says. 


Street,|cars proportionately are in better 
The | demand than the very cheap Cars. 


“Right now used car sales are 


| pretty slow,” explains L. A. Har- 


Prospects for the! Used car stock of the Arthur L.|rison of the Detroit Avenue Chev- 








Ni 0W—More pumps selling HTH YL 


than any other (sasoline 


7 
A 


bears the Ethyl emblem. 


is the biggest selling motor fuel in the United 


States. 


Nothing could have brought 


short a time but the simple, unadulterated fact 
that Ethyl delivers better performance in 


automobiles of all kinds. 


For Ethyl Gasoline is more than 


good gasoline. 


ERY fifth gasoline pump on the road today 


It is good gasoline plus 


Ethyl fluid. 


Ethyl Gasoline 


This fluid controls combustion. 


In- 


stead of sharp, irregular explosions that waste 
ferce against cylinder walls, Ethyl Gasoline de- 


livers power in smooth, propelling thrusts. 


this about in so 





the same motor with Ethyl Gasoline. 


That's why you actually get more power trom 


And why 


vou get it with less noisg, less overheating, 
and less wear and tear on the engine, 
Ethyl Gasoline Corporation, Chrysler 


Building, New York City. 


HTHYL GASOLINE 


The active ingredient used in Ethyl fluid is lead. 


27.—Used car rolet Company. 


“Buyers are hold- 
ing off and prices are way down. 
Used car dealers are getting re- 
possessed cars. Cars are being 
shipped in from Detroit anc are 
offered at low prices. However, 
stocks of used cars are much lower 
than a year ago.” 

The probable introduction of new 
Chevrolet models some time in 
November, a month or six weeks 
ahead of the usual time, tends to 
influence buyers of both new and 
used cars to hold off, says Mr. 
Harrison. He points out also that 
there is little profit on the used 
cars now being sold, for prices are 
nearly $100 a car under those of 
corresponding models of one year 
before. For instance, 


a 1928 car would sell for about 






















tionably 


industry. 





a year ago 


policies, your line of 
cars and your range 


of prices, unques- 


Willys-Overland 


franchise one of the 


most valuable in the 


—Auto Sales Company 
Wheeling, W. Va. 


Write or wire for 


franchise details 


WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND, LTD., TORONTO, CANADA 
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car, brings only about $325 of 
$335. 

W. H. Bader, used car sales man- 
ager of the H. C. Trace Motor 
Company, Hudson and Essex deal- 
er, estimates that his company’s 
used car stocks are only about 20 
per cent. as large as a year ago. 
While sales are not active, stocks 
are holding steady, he says. 

“I wouldn't be surprised,” says 
Mr. Bader, “if we were on the 
upward trend right now. We have 
to work pretty hard to get busi- 
ness, however.” 

Used car buying has almost 
stopped, reports W. W. Grace, used 
car manager of the Scott A. Rogers 
Company, distributor of Graham 
cars. 

“The lull in buying began in 
August—earlier than usual. Novem- 
ber, December and January are 
the seasonally slow months in nor- 


mal years. New models the first 
of the year may help the situa- 
tion.” 


MARMON SHIPMENTS 
RUN AHEAD OF 1929 


(Continued from Page 3) 
ments now being recorded is not 4 
temporary spurt, but may be the 
beginning of a definite and con- 
tinued upward cycle. 

“With these encouraging signs at 
hand we are following our next 
year’s plans with renewed vigor in 
the confident expectation of a 
healthy reception of our 1931 mod- 
els. A high degree of optimism 
prevails throughout our distributive 
organization, and many distributors 
and dealers who have visited the 
factory in recent weeks are enthusi- 
astic regarding our future plans.” 

One of the first steps in Mar- 
mon’s 1931 program will be taken 
in the exhibition of custom bodies 
at the Chicago and New York 
salons, Mr. Tenney said. At the 
Chicago exhibit, November 8 to 15, 
custom built bodies by LeBaron, 
Locke and Weymann will be dis- 
played and similar models will be 
shown in New York November 30. 


- 


OUR 


make the 
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ANY times in the past few months The Automotive | 


Daily News has called attention to the vital necessity 
for industry in this country to reduce the evil effects of the 
eriodic waves of unemployment that seem to be inevitable. 
n times past industry has used a very simple but very cruel 
method of handling labor in periods of depression. When 
slackness in buying has made reduction of production 
necessary, factories generally have simply laid off enough 
men to decrease output to the indicated level. Under this 
system some families have had full time wages and others 
have had nothing at all. 

This system entailed frightful hardship on many 
families left without means of support, and it was bad 
economics. All economists agree than fifty families drawing 
half their accustomed wages are of more benefit to the 
community than twenty-five families with full wages ané 
twenty-five with nothing. This is common sense as well as 
good economics, if the two are ever apart. 


Cincinnati has put this idea of part time work for all, | 


rather than full time for some and nothing for others, into 
rather widespread effect during the present depression, and 
it has worked well. 

Just the other day came an announcement from Myron | 
D. Taylor, chairman of the finance committee of the United 
States Steel Corporation, that the officers of his organization | 
have worked out a plan whereby unemployment among its 
workers has been reduced to a minimum without any wage | 
cut. Mr. Taylor says: “The policy of this corporation is to 
distribute the work equitably as nearly as possible among! 
the workers, hoping through this system to provide in all | 
circumstances a ratable portion of work that is going on for 
our own people, and thus far the plan has been in the main 


| 6-16—Berlin, Germany. International Au- 


(. W. NASH SEES END 


OF BAD BUSINESS 


(Continued from Page 3) 


have in some cases and details been 
The day has gone when 
manufacturers can feel superior to 
The 
dealers have been the ones who 


wrong. 
dealers, as they once did. 


shouldered the burden. 


“I for one cannot succeed unless 


my dealers do, and I am pretty sure 
the same thing applies to every 
other automobile 
There is no use trying to hold a 
club over the heads of our dealers, 
and in this respect manufacturers 
have paid the penalty for old 
policies. 

“The club over the heads of deal- 
ers has been too general. We should 
build what the dealer can sell, be- 
cause the interests of dealers and 
manufacturers are mutual. The men 
who invest their money as dealers 
and distributors are entitled to say 
what they should buy. 

“I believe that America was never 
before in the same mental attitude 
as it is today. We find many who 
can spend money if they would. 
Every American citizen who can 
should spend his money. 

“It is my belief that we are at the 
bottom of this depression. The thing 
to do is to get the mental attitude 
of the people corrected. 

“One trouble right now is that 
there is too much politics, too many 
politicians trying to interfere with 
the fundamentals of this nation’s 
economics. The government has 
got into the grain business through 
its farm relief program, and it has 
passed a new tariff, both of which, 
in my opinion, are detrimental to 
the best welfare of this country. 

“As dealers I would advise you to 
| look after your own business and 
not to what the other fellow says. 
Adjust yourself to conditions, oper- 
ate your own business as you see 
it, drop any sense of false pride you 
| may have, and bear in mind that 
jthere is no substitute for hard 
| work.” 
|. L. KINGSLAND JOINS 

HUDSON-FRAMPTON CO. 

St. Louis, Oct. 27 (UTPS).—R. 
|L. Kingsland, has been appointed 
}retail sales manager of new and 
|used cars for the Hudson-Framp- 
ton Motor Car Company. 


COMING EVENTS | 


NOVEMBER 


3- 6—Chicago, Ill. National Tire Dealers 
Association convention. 

7- 8—Cleveland. National Battery Manu- 
facturers Association meeting | at 
Hollenden Hotel. 











tomobile Show. 
8-15—Chicago, Ill. 
Drake Hotel. 


Automobile Salon at 





effective.” ; 

Steel production this year has ranged down to as little 
as 50 per cent. of capacity. Yet the United States Steel | 
Corporation shows almost as many people employed as in| 
1928 when production was high. The figures actually show | 
220,591 employees this year as against 221,702 average | 
during 1928. 

This means that the people employed this year have. 
probably been given three or four days’ work per week | 
instead of full time. But the wages paid have been at the) 
old levels for the decreased amount of work per capita, and | 
the families of the men have been given some means of | 
support during the dull period. 

We believe that this is a matter which will engage the | 
attention of American industry in the immediate future to| 
a greater extent than in the past. Leveling off the valleys 
of employment is not only a charitable, a philanthropic 
measure, but it is a sound business policy and one that will 
tend to lessen the effect of depressions that will come in the 
course of inevitable business cycles. 

Heads Up 

USINESS is reviving. Reports from all sections of the | 

country show this. To an extent this upward tendency 
is a normal and expected seasonal development, but it is a 
Jittle more than that at the present time. From twenty 
different cities The Automotive Daily News has received 
reports from its correspondents that there is a better feeling 
abroad. Fear has given place to conservative confidence. 

In the automotive trade it will be the first of the year 
before we see sales beginning to climb in earnest. Dealers, 
however, sense the change in spirit. They are going into 
the fall and early winter season with heads up, confident that 
the new year will bring a real revival of buying. At the 
present time the most constructive work that any of us can 
tackle is to boost the coming automobile shows, te make them 
the most successful in the history of the industry. 





| 13-23—Paris, 


12—Cleveland. Associated Manufactur- 
ers of Fabric Automobile Equip- 
ment meeting at Hollenden Hotel. 
10-13—Chicago. American Petroleum In- 
stitute meeting at Stevens Hotel. 
18-19—Chicago. National Association of 
Finance Companies’ annual conven- 


tion. 

13-19—Cleveland, ©. Motor and Equip- 
ment Association and National 
Standard Parts Association, Joint 
Show. 

France. Commercial Vehicle 
Salon. 

14-15—Los Angeles. Western Motor Clubs 
conference. 

30-Dec. 6.—New York city. Automobile 
Salon at Commodore Hotel. 


DECEMBER 


6-17—Brussels, Belgium. Automobile Ex- 
hibition. 
JANUARY 
3-10—New York. National Automobile 


Show. 
—New York City. National Automo- 
bile Dealers’ Association convention. 
8—New York City. Society of Automo. 
tive Engineers’ annual dinner. 
10-16—St. Louis, Mo. National Roadbuild- 
ers’ show and convention. 
10-17—Buffalo, N. Y. Automobile Show. 
10-17—Philadelphia. Automobile Trade As- 
sociation annual show. 
10-18—Newark, N. J. Automobile Show. 
11-17—Cincinnati, O. Automobile Show. 
17-24—Boston. Automobile Show. 
17-24—Detroit, Mich. Annual Show, Con- 
vention Hall. 
17-24—Baltimore, Md. Automobile Show. 
17-24—Pittsburgh, Pa. Automobile Show. 
19-22—Chicage. National Wheel and Rim 
Association convention at Edge- 
water Beach Hotel. 
19-2%—Detroit, Mich. Society of Automo- 
tive Engineers’ annual meeting. 
¥. Automobile Show. 
National Automobile 
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19-24—Rochester, N. 
24-31—Chicago, Ill, 
Show. 
24-31—Cleveland. Automobile Show. 


24-31—Washington, D. C. Automobile 
Show 

31-Feb. %7—San_ Francisco. Automobile 
Show. 

FEBRUARY *% 

1- 7—Minneapolis, Minn. Automobile 
Show. 

3- -—Minneapolis. Auto Trade Associa- 


tion convention. 
7-14—Los Angeles. Automobile Salon. 
7-14—Kansas City. Automobile Show. 
14-21—Omaha, Neb. Automobile Show. 
16-20—San Francisco. Society for Steel 

Treating Natfonal Western Metal 

and Machinery Exposition. 


21-28—San Francisce. Automobile Salon, 


manufacturer. 
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HENRY FORD INSPECTS 


NEW CONCERN TO MAKE 


NEW EDGEWATER PLANT; NEWLY PATENTED CLUTCH 





Edgewater, N. J., Oct. 27.—Henry 
Ford, on his return from a visit to 
his German factory, went to Edge- | 


water and made an inspection of 
every department of his local plant 
which has been under construction 
for the past year by the Turner 


Construction Company of New 
York. 
Mr. Ford, it was learned, ex- 


pressed himself as being highly sat- 
isfied with the manner in which 
the work on the new factory was 
carried out and let it be known 
that this factory takes rank as the 
premier one of its kind under the 
Ford company’s supervision in the 
United States. 

It is comparable, he is said to 
have stated, with the one he has 
had erected in Germany, which is 
the most extensive and thoroughly 
equipped automobile plant in the 
world. 


STERLING MOTOR TRUCK 
EFFORT SALES INCREASE 


Milwaukee, Wis., Oct. 27.—The 
Sterling Motor Truck Company re- 
ceived an order this week for thirty 
trucks to be shipped to San Sebas- 
tian, Spain, and six for shipment to 
Tokio, Japan. The trucks are of 
the speed type in one to two-ton 
capacities. Sterling officials report 
that export sales thus far this year 
are considerably ahead of the same 
period last year. 
ABBOT-DOWNING PRODUCES 

NEW MOTOR FIRE ENGINE 


Concord, N. H., Oct. 27.—A light, 
inexpensive motor fire engine is now 
being manufactured by the Abbot- 
Downing Truck and Body Company 
of this city. The new piece of ap- 
paratus is a light pumper, built on 
a Ford chassis and is especially de- 
signed for rural use, and is there- 
fore available at a very low cost. 





Waukesha, Wis., Oct. 27—S. A. 
Perkins, secretary-treasurer of the 
Waukesha Motor Company, has an- 


nounced the incorporation of a 
$300,000 concern known as_ the 
Fawick Manufacturing Company, 


makers of a newly patented clutch 
and automobile parts, manufacture 
of which has already begun. at the 
Hein Werner Motor Parts Company, 

Thomas F. Fawick, of Akron, O., 
president of the company and in- 
ventor of the clutch, described it as 
a complete departure from the ordi- 
nary type of clutch for industrial 
purposes. Mr. Perkins is vice-pres- 
ident and C. L. Eason, Detroit, sec- 
retary-treasurer. 


CHAIN BELT ANNOUNCES 
CHANGES IN PERSONNEL 


Milwaukee, Wis., Oct. 27.—Several 
important promotions in the execu- 
tive personnel of the Chain Belt 
Company have been announced by 
President C. R. Messinger. Clifford 
Messinger, with the Chain Belt Com- 
pany since 1911, and for some time 
vice-president and sales manager, 
has been elected general manager; 
Brinton Welser, secretary since 1921, 
has been elected a director and vice- 
president; Hibbard Greene, who was 
formerly vice-president and _ sales 
manager of Barber-Greene Com- 
pany, Aurora, Ill., and for the last 
year assistant to the president of the 
Chain Belt Company, has been 
named sales manager. 


SHELL PETROLEUM NAMES 
GERTEIS IN OHIO 
St. Louis, Mo., Oct. 27 (UTPS).— 
Shell Petroleum Corporation, here, 
announces that Carl E. Gerteis has 
been named Ohio regional] manager 
for the company, with headquarters 
in Cleveland. 





WILLARD GOES TO THE EXTREME TO FORTIFY QUALITY 
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‘Has slightest imperfections, cracks, or 
slits in a separator — so often the causes 


of shorting and premature battery failure 
—are immediately detected by the strong 


light of the Willard candling 


This precautionary measure is char- 
acteristic of Willard’s care in keeping 
flaws out of its finished product. 
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New Truck Sales Showing 


Big Uptrend in Connecticut 


By CHARLES B. BARR 

EW HAVEN, Conn., Oct, 27.— 

Truck business is looking up in 
Connecticut, with excellent pros- 
pects for November, a survey of 
principal dealers in the western half 
of the state reveals. The consensus 
seems to be that volume of business 
during the next five weeks will be 
far in excess of that for preceding 
months. 

Lighter models seem to be mov- 
ing faster than the heavy types at 
present, although increase in build- 
ing activity is expected to result in 
a demand for heavy-duty trucks be- 
fore long. A number of large con- 
struction contracts are now under 
way in the territory, and replace- 
ments of existing heavy equipment 
will be necessary. Due to the rigor- 
ous winters experienced in Connec- 
ticut, there has always been a tend- 
ency to make replacements in the 
fall. 

Prospects are much brighter than 
in September is the report of the 
Mack Motor Truck Company, 151 
Orange St., West Haven. Seven 
trucks were sold during September. 
Collections have been better during 
the last two months than previously. 

Blue Ribbon Garage of New 
Haven, Inc., which recently started 
handling the Dodge heavy duty line 
under the newly appointed Bridge- 
port distributor, has been experi- 
encing better business since October 
1, according to A. L. Billin. Orders 
are coming in for the new line and 
a healthy volume is anticipated, he 
Says. 

Sales of the half-ton Chevrolet 
truck are 25 per cent. ahead of last 
year, but the heavier models are not 
moving so well, reports J. J. Cooley 
of the Cooley Chevrolet Company, 
158 Whalley Ave., New Haven. The 
one and one-half ton type has fallen 
behind last year’s mark, he says. 

Ernie’s Garage, 23 Jefferson St., 
Waterbury, which recently took over 
the Day-Elders dealership, has been 
enjoying fair business, with excel- 
lent prospects for November, accord- 
ing to Joseph Fournier of the sales 
department. 

M. A. Doolittle Motor Company, 
504 Watertown Ave., Waterbury, Reo 
dealership, reports truck business 
was poor during the summer, but 
has been recovering since Septem- 
ber 1. Prospects for November are 
good, Mr. Doolittle says. 

Truck business is unsatisfactory 


PUBLIC SERVICE OF N. J. 
ADDS 10 BUSES TO LINE 


Trenton, N. J., Oct. 27—Approval 
has been given by the Public Utili- 
ties Commission to the Public Serv- 
ice Interstate Transportation Com- 
pany for the operation of ten addi- 
tional buses between Orange and 
Newark. These buses, intended orig- 
inally by Public Service to be used 
on an interstate line to New York, 
will be used as a new super-service 
line, it was stated today by the 
company. They will be operated by 
Public Service Co-ordinated Trans- 
port. | 

es =. aepulilecssdhe 
TRANSPORT ASS’N. PLANS 
LINCOLN MEETING NOV. 22 

Linceln, Neb., Oct. 27.—The Ne- 
braska Motor Transport Association 
will hold its biannual session here 
November 22. Possibilities of se- 
curing legislation favorable to the 
trucking industry in the Nebraska 
Legislature, which assembles early 
in 1931, will be discussed at the 
meeting. 





CONN. “FLAT RATE” CABS 
OPPOSE USE OF METERS 
Hartford, Conn., Oct, 27.—Pro- 
posals to require all taxicabs operat- 
ing in this state to use meters were 
bitterly opposed by the operators of 
“flat-rate” cabs at a lengthly hear- 
ing before the Public Utilities Com- 
mission ‘Tuesday afternoon. More 
than fifty operators appeared be- 
fore the commission. Decision was 
reserved. 


AUTOCAR DEALERSHIP 


OPENS IN EVANSVILLE | 
Evansville, Ind., Oct. 27.—Edgar 
Traylor, president of the Globe Con- 
struction Company, highway con- 
tractors, has opened an Autocar 
dealership at the Globe company’s 
offices, 2307 West Franklin, St. | 


is the report of Leon Englehart, 
manager of the Meriden Auto Sta- 
tion, 231 West Main St., Meriden, 


Buick dealership, which handles the 
General Motors trucks. 

The Adley Company, 2226 Fair- 
field Ave., Bridgeport, dealership 
handling Brockway trucks, reports 
sales volume about equal to the 
same period last year. Fifty-four 
trucks were sold from April 1 to 
September 30, according to James 
V. Adley. The truck showroom is 
located at 947 State St. 

F. L. Mills Company, 2316 Fair- 
field Ave., Bridgeport, is experienc- 
ing good business on the new Stude- 
baker Pierce Arrow trucks. Several 
orders are on hand for the one and 
a half and two ton models, William 
Gruber, assistant manager, reports. 
Prospects for the fall are good. 

Although in its new quarters at 
2226 Fairfield Ave., Bridgeport, 
but a month, Fairfield Motors, Inc., 
reports Ford trucks moving well. 
Richard Peabody, president, is op- 
timistic as to prospects. 


Teuch Fleet Owners 
Told How to Reduce 
Rates on Insurance 


Jersey City, N. J., Oct. 27.—Low- 
ered insurance rates always follow 
improved accident experience in in- 


dividual fleets or of a community | 


as @ whole, according to Charles 
Haugh, actuary of the National Bu- 
reau of Casualty and Surety Under- 
writers, at the first of a series of 
luncheon conferences held at the 
Plaza Hotel, under the auspices of 
the commercial vehicle section of 
the Hudson County Safety Council. 

Automobile liability rates in Hud- 
son county are high, Mr. Haugh 
stated, because of the large number 
and amounts of claims paid by in- 
surance carriers. The base rate in 
this county, he said, was $366, or 
about $9 more than the base rate in 
Essex county. The high rate in 
Hudson county was probably due, 
he said, to the fewer number of 
registered cars in Hudson, inas 
much as it is the practice of the 
bureau to spread the cost of insur- 
ance in any particular district over 
the total number of cars registered 
in that district. Property damage 
costs, however, were lower in Hud- 









| it was stated that a number of fleets 








son county than in Essex county, 
according to the speaker. 

The experience rating plan, Mr. 
Haugh pointed out, works both 
ways. A fleet with an unusually 
bad experience,.an experience worse 
than that of the general experience 
of the community, is credited ac- 
cordingly and pays a higher rate 
than that paid by the average car 
owner of the community. 

{In the discussion which followed 


in the New Jersey district whose ex- 
perience had previously been so bad 
that insurance carriers were loath 
to carry the risks subsequently, by 
a process of education succeeded in 
reducing their accidents to such an 
extent as to be able to likewise re- 
duce their insurance costs 50 to 75 
per cent. ° 

It must be apparent, Mr. Haugh 
Stated, that accidents have a very 
close relationship to insurance costs. 

In response to another question 
the speaker also assured the fleet | 
representatives that Hudson county 





was judged entirely on its actual ac- 
cident experience in the making of | 
rates. He further pointed out that | 
accidents caused by New York cars | 
in New Jersey or in Hudson county | 


are charged to New York’s experi- | 
ence and not to the accident ex- 
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perience of Hudson county. The 
same holds true with regard to ac- 
cidents caused by New Jersey tars 
in New York. 

In opening the meeting Frank J. 
Walsh, managing editor of the 
Safety Council, emphasized the 
value of organization in the at- 
tack on the accident problem. 


HOOSIER MOTOR CLUB 
ELECTS OFFICERS 
Indianapolis, Ind., Oct. 27.—At a 
meeting of the Hoosier Motor Club 
officers were elected and a resolu- 
tion adopted favoring a driver’s re- 
sponsibility law in Indiana, proposal 
for which is expected to be present- 
ed before the next Legislature, con- 
vening soon* after the first of the 
new year. 


PHILLIPS MOTORS TO 
HANDLE WHITE TRUCKS 
Green Bay, Wis., Oct. 27. — The 
Phillips Motors, Inc., of this city has 
been named distributor of White 


| trucks and buses here in Wausau, 


Marinette and Manitowoc territory. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 
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timing gears 
as they are to-day 




















ONMETALLIC gears, as made 


and installed to-day, are very different 


from those first installations on crank 


and generator shafts. 


To-day’s nonmetallic gear material is far 


stronger, the 


tooth forms 


economically cut. To-day, they are in- 


stalled on the camshaft exclusively. 


And they are good for at least 50,000 


miles of quiet service. 


/ 


The engineer who has not familiarized 


himself with the latest developments, as 


expressed in 


opportunity of simplifying his camshaft 
drive and giving his engine maintained 
timing accuracy without the need of 


adjustment and periodic replacement. 
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ena sale EDWARD S. EVANS RESIG 
SPEAKER TELLS OF RISE we a AIRCRAFT ih ‘a 


Detroit, Oct. 27.—Edward S. Evans 
has resigned as president of the 
Buffalo, N. Y., Oct. 27.—Growth Of | netroit Aircraft Corporation to have | 
the aluminum industry since dis-| more time to handle the details of | 
covery of the metal in 1825 Was|management of the Evans Auto 
traced by Robert S. Archer, metal- Loading Company, of which he is 
lurgist of the Aluminum Company /t¢he head. Mr. Evans is succeeded 
of America, with headquarters in by P. R. Beasley, but he retains his 
New York city, at a meeting of the 
local chapter of the American So- 


connection with the concern as 
ciety for Steel Treating, held late 


chairman of the board. Mr. Evans 
retired from the presidency of the 

last week in the Hotel Statler. Spe- 

cial stress was laid on the develop- 


Aircraft corporation following the 

a a consolidation of the manufacturing 

ment of the Hall process, discovered | activities of the various subsidiaries | .). , 
in 1888, and which resulted in bring-} jy Detroit. The corporation is in pa hie ie Sled’ ae aioe ae 
ing the price of aluminum down ‘ po y dealers, Mr. 
ifrom $10 a pound to the present 


the best of shape, it is reported, | ; 
BULLARD CO. BUSY ON I anal -at ee tee SS onnte with unfilled a on hand} mencerson aan. 
LATHE ORDER FOR FORDS| ; ae 2 eae |FORD TRACTOR PRICE 

Bridgeport, Conn., Oct. 27—The| REPUBLIC STEEL PLANTS 5 REDUCED IN CANADA 
_Bullard Company of this city is AT MASILLON CLOsED *4C ee sil BILL| , Toronto, Ont, Oct. 27 (UTPS) — 
selves unprepared to take care of | working on an unusually large or-|. Massillon, O., Oct. 27.—Opera- | Announcement of a cut of $75 in 
the demand that is bound to develop | der for high production lathes for|tions at the locat plants of the Re-| Jacksonville, Fla. Oct. 27.—Levy-|the price of Fordson tractors in 
with the approach of spring. Manu-; the Ford Motor Company. The! public Steel Corporation will be re-|ing a franchise tax on bus lines | Canada, from $750 to $675, f. o. b. 
facturers’ stocks are at least 1,500,- | company’s new process of electro-|sumed as soon as the automobile | operating wholly within the cor-|St. John, N. B., is made by W. R. 
000 casings under the supply avail- | chemical metal cleaning known as|industry returns to normal, B. F.| porate limits of this city would be|Campbell, president of the Ford 
able at this time last year, and/|the Bullard-Dunn process, and re-| Fairless, vice-president of the cor- | unfair in the opinion of Mayor|Motor Company of Canada. This 
there has been a_ shrinkage of | cently patented, is meeting with a| poration, told a group of business | John T. Alsop, Jr., who has vetoed 


follows a similar announcement 
more than 500,000 tires in dealers’ great success. _leaders at a a meeting here. a bill Providing for such a tax. from Detroit by Edsel B. Ford. 


—— ————— - 
’ GOODYEAR OF CANADA 
0 NEIL SEES SHORTAGE TO MEET ON NOVEMBER 5 
OF TIRES IN THE MAKING | Montreal, Oct. 27—The annual 
| general meeting of the shareholders 
Akron, O.. Oct. 27—William |of the Goodyear Tire and Rubber 
O'Neil, president of the General | Company of Canada will be held in 
Tire and Rubber Company, in | Toronto on November 5, when the 
one of the most optimistic state- | financial statement for the fiscal 
ments that have been credited to} period ended September 30, 1930, 
the tire industry in months, de-| will be presented. President C. H. 
clared that tire manufacturing com- | Carlisle has intimated that while 
panies here and elsewhere’ will| earnings will not be up to those of 
not have enough tires ready toj|the record fiscal year ended Sep- 
deliver next spring to meet the in- | tember 30, 1929, the company earned 
creased demand at that time. ithe dividend on the preferred issue 
“The American motorist has been | by a substantial margin, leaving a 
getiing by this year on his spare | large surplus available for distribu- 
tire.’ said O’Neil. “He has not! tion on the common stock. 
been buying as many new cars this: 
year and the tires on his old cars 
are about worn out. After the! 
first of the year rubber manufac- | 
turers are going to find them- 





FORD MILWAUKEE PLANT 
CONTINUES PRESENT FORCE 


Milwaukee, Wis., Oct. 27.—The 
Milwaukee plant of the Ford Motor 
Company will retain its present 
| force through November, it has been 
announced by L. T. Henderson, 
general manager. Six hundred and 
fifty men are on the pay roll and 
they will continue working three 
days a week, turning out ninety- 
two cars each working day, Mr. 
Henderson stated. Surplus stock is 
rapidly being decreased and : fewer 











stocks.” ras 
100 FRANKLIN DEALERS ‘CUMUL EW PASSENGER CA 
ATTENDING CONFERENCE Figures in this table are from U MUI ATIVE a of nguyen —_— are os an “a R CAR 
ee ee mk eee | esiring county, city or town lists, or lists of owners in any given 


than 100 Franklin dealers from all 

















Some eof this data has been published previously, but it is 
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WETHERELL MOTOR STAGES Carefully checked motors, with a 
crank case full of high-grade win- 
5TH ANNUAL ‘WINTEREADY’ 
| chassis parts are crowded with win- 
|ter weight grease, forced through 
| under 
Omaha, Neb., Oct. 27.—The used | chains included with each car sold. 
car department of the Wetherell|5. Battery is required to be in good 
Motor Company, Buick and Packard | : . 
aaa Seg eed Paget ‘s when car js sold. 6. Fresh air heat- 
distributor, is staging for the fifth | ¥P are installed free of charge on 
ation with the service department. : 
a oceaye : ” qe}? In all touring and roadster models 
Tl y s 
rs word Winteready = selling for more than $100, cold 
partment in 1925 to headline a spe- | 5 eae 
cial service program for all used | S™Usfit curtains. 
winter season, and the two weeks TEXAS GAS TAX RECEIPTS 
the “Winteready” idea has been | FOR YEAR ENDING AUG. 31 
and placard displays already this | gasoline tax collected for the fiscal 
season have seen a material in-| year ended August 31 was $32,221,- 
The Winteready cars are adver- | subject to refund totaled $2,292,- 
tised as being protected by 


ter weight oil in each car. 3. All 
: _ gun pressure. 4. Pair of 
|condition and carry full charge 
year a special fall sale in co-oper- all models selling for $500 and over. 

created by the Buick used car de-| . . 
|drafts are shut out with special 

cars delivered during the fall and 

carried out in newspaper advertising| Austin, Tex., Oct. 27—The 4-cent 
crease in used car sales. | 529.78. Reductions from claimants 
“free | 535.56, making a net total of $29,- 


cold weather insurance.” The | 928,994.22. Three-fourths of this 
Winteready service includes: 1.) total is allotted to the highway de- 
Protection against frozen radiators| partment for road improvements 





and bursted motor blocks, by filling | and construction, while the remain- 
the radiator of each used car sold! ing one-fourth goes to the available | 
with zero test alcohol solution. 2.' school fund. 





Oldsmobile 
Plymouth 





Packard 





Oakland 
Peerless 





Alabama | l l | 1| 6} l 1 24| 
Arkansas | 1| 16| 3| 4 1| 38| 
California} 59 = 356, «128 134 254 | 14 45, 235 
Cenn. =| o21,_—Ss72|S—«CS8 39 75 | 1| 15 69) 
Delaware | 2| 4 8 3 9| | | 14) 
Florida | 13) 2, ==«a2a;—Ci‘<‘iésa‘SYC(‘éSYYCO#OC‘#C);(tisé‘(‘R 63, 
Idaho |  #£4«£+1; + #«2«+:17;~~+#& 4 5 See 27| 
Hiinois | (60; ~—- 228, —Ss«85| —Ss«i186, = 01y—t—i(té8 42| 331) 
Maryland | 7 53} 13 30 19] 2 7 81 
Michigan | 41 89, 99 143 121| 4 10 308) 
Minnesota} 11 54 25 33 28 | 4 3} 213 
Missouri | 16, _—‘110) 46) 88 39) = 17; «166 
Montana | 2; #42©:10) #6| 3} #+=1f | 2 18| 
Nevada | 2 4x4 #&2«©51; 2 _.... 7 7 
N. Hamp. | 14 41) 8| 22| 15 | 1) 2 41| 
N. Jersey | 41; 212; —-109,_—Ss«165,~—S«:172| 12 55| ‘167 
N.Ca'lina| ‘| 28 £4 #14 6] 4 72 
N.Dakota| 7 25) «8 #8 1{ - 45) 
Obio | 87; 242; ~=«135)~S«s167|~Ss«138] 23 25, 400; 
Oklahoma| 4) 44; ~~ 22 21 11] 8 82) 
Oregon | a 16 11] | 3 41 
Penn. | 93; 376; 179; 234 256| 20 46, 766; 
Rh. Isle. | 5} ti‘2jsti‘(<‘éiwsj;t«~*é2 13 | 3| 13| 35} 
S.Ca’iina | | ~——=«*2* 9 : a tt | 29 
S.Dakota | 6 17 9 49° °«—COo4ti(‘ Y!t!”!”!”SC*d:t*é<té‘iY 
Utah | 1| 27 7, 6 7 | 1| 13/ 
Wash'gton| —8 34, «15 43 33 | 3 3 115) 
W.Va. | #12; #«428; #23; 26 13] a 95 
Wisconsin | 22) —«:184, 68,83 26). ~=«2|~Ss«i'|SSs«i 
16| 30 ‘ 


2193; 1059 





LIGHT HOUSE-TO-HOUSE | 
DELIVERY TRUCK PLANNED. 
BY TWIN COACH CORP. 


Kent, O., Oct. 27—Frank R. and 
William B. Fageol of this city have 
been granted patent rights on a 
new delivery truck to be made by 
the Twin Coach Corporation, with 
factories here, Paul H. Brehm, 
general manager, has announced. 

The truck has been designed to 
overcome light house-to-house de- 
livery broblems. 

Brehm states that about 100 of 
these new vehicles have been manu- 
factured at the plant here, and or- 
ders are coming in daily. The truck 
weighs less than two tons. The 
motor is four cylinder and is made 
according to specifications by the 
Hercules Motor Corporation, Can- 
ton. 

Brehm also announced that nearly 
all of the thirty regulation Twin | 
Coach buses ordered by the Detroit- | 
Windsor Transportation Corpora- 
tion, for use in the new interna- 


tional tunnel running under the | 


) Detroit River have been delivered.' Richmond, Va., Oct. 27 (UPTS). | 


REGISTRATION STATISTICS, SEPTEMBER, 1930 


Service, Springfield, 11., and New Jersey, which are furnished by the New Jersey Motor List Ce., New Car Division, Trenton, N. J. Readers 
section, may obtain these by addressing any of these three companies 
given here complete for the convenience of our subscribers 
California. 





Studebaker 
Stutz 


5} 2] 12 | | 
13} 3] 8) 2 4 
255; 65] 573 | 2 20 96 
109; 19] +100 2 4 10 
15 | 7\ 3 
56| 6] 11) 3 13 
q| 4] 12; 7 
356; 46] 401| 12 18 40 
99,21] 11 
227; 82] :162 | 45 65 
127; 1lj—s«94 l 2 42 
133; 20] 1 1 39 
12) 2| 12) 3 
1 «| Gg | jf 
29| 9} 30 1 4 
198} 44] 267 4 10 30 
52 3] «18 1 13 
43} 4] 24 2 27 
338; 48{ 256 4 19 114 
74 1] 34 3 32 
29 lj 42 2 6 
2412; 79] 391 2 13 83 
36, 16] +29 6 
17} 5} 11 1 
31| 4] 28 3 11 
26) 7] 22, 2 5 
76, 20, 90 2 19 
90; 23] 30 1 25 
225; 21] s«184 10 47 

















| both of Birmingham. 


| tendent of transportation for Paci- | 
| fic Greyhound Lines by L. D. Jones, 


Bus Field Activities 


|—The Came] City Coach Company 


BUYS ALABAMA BUS CO. 
Lexington, Ky., Oct. 27—Guy A./| has been authorized to change iis 
Huguelet, vice-president of the Con- | bus route between Wytheville and 


. : Bluefield about November 1 to a 
sol *h Corpor , here, : 

aie dae pr ag ood new road between those two points, 
purchased the Alabama Bus Com- 


OIL CITY-TITUSVILLE LINE 
pany and the Capital Coaches, Inc., 


Oil City, Pa., Oct. 27.—The West 
| Ridge Transportation Company, op- 


NEW LINE IN FLORIDA |erating in western New York, north- 


Miami. Oct. 27 (UTPS). — The | western Pennsylvania and north- 
Georgia-Florida Motor Lines has|€#Stern Ohio, with headquarters at 
acquired new bus lines operating| Girard, Pa., has made application 


for a franchise to establish and op- 


between Melbourne, Orlando and| ; 
Miami. | erate a bus line between Oil City 
jand Titusville, Pa., and Dunkirk, 
FINKBOHNER APPOINTED me Es 
San Francisco, Oct. 27.—T. Fink- 


PLAN SERVICE GARAGE 

Vancouver, B. C., Oct. 27.—Grey- 
hound Lines, Ltd., Kamloops, B. C., 
proposes to erect a new motor 
coach depot and service garage 
costing approximately $30,000 at 5th 
|Avenue and Victoria Street. Kame- 
| loops. 


PENNSYLVANIA-JERSEY 
TO CURB BUS SPEED 


Trenton, N. J., Oct. 27—New Jer- 
sey and Pennsylvania have joined 
hands in an effort to curb the speed 
of motor buses. 

Harold G. Hoffman, New Jersey 
commissioner of motor vehicles, and 
Capt. Wilson C. Price, superinten- 


bohner has been appointed superin- 


general manager, and R. W. Lemen, 
vice-president in charge of opera- 
tions, Oregon Stages Division. 


TG CHANGE BUS ROUTE 


3 & s ° dent of the Pennsylvania State 
,e gs § | Totals| Highway Patrol, both have asked 
=e cé 28 | bus owners to study traffic condi- 
ig 4 cs | Se] | tions and arrangement of schedules 


to eliminate the necessity of opera- 


2| 1,366 | tors traveling at high speed to make 
2| 1 97] | up for the time lost in congested 
‘ | areas. 
ed ee = ate 15,406 Referring to complaints of reck- 
oF ; 5 997 | 
27 | 12. 7 2,827 | less operation of buses over New 
5 | 1 | 1| 510| Jersey highways, Commissioner 
~ 6 2 _— | 2113 | Hoffman recently wrote bus owners 
—--, z : | he believed drivers were directed to 
2| 3 | ' 731 | maintain a schedule inconsistent 
114] 60) 5| 12| 10,446 | with the safety and law enforce- 
17] q 3) 1; +2464] ment, under all conditions of reads 
7 =| and traffic. Capt. Price anneunced 
= ” i 8,965 | he would invite representatives of 
58 | 15 | 3,650 | more than 400 companies and indi- 
58 | 15 12 2) 4.791 | vidual operating buses to confer 
7] 4 ; 504] With him relative to the regulation 
—-| | of this traffic. 
4] a | 306) 7 
oy SS | 964'C. W. MOODY OPENS 
77 61 1| 7,439 
o>} od OWN SEATTLE SHOP 
= | | _ 1.186) Seattle, Wash., Oct. 27.—Clifford 
240 | 59 2 3] 9,349 | w. Moody, for five years Northwest 
23 | 4 3 ] 3,021 | territory manager for American 
4] 12 1.279 | Chain Company, and for two years 
s » oon | WNolesale manager for Nagelvoort- 
281 | 98 10 5| 13,882 | Stearns-Cadillac Company, has just 
12| 19 | 1,039 | opened the Auto Service Company, 
| | 1,237 | 1414 14th Ave., Seattle Nelson J. 
9 ‘ 1.336 | Weir, for ten years in the service 
ad , |department of Eldrige Buick Com- 
5| 855 | pany, is associated with him. 
42| 21 2,610; The new firm will specialize in 
53 | 12 1,922 — service and = feature os m 
< - 7 | anc axle service, having instahec 
ead. = a 4.09 | the first complete Bear wheel align- 


1,596 ing equipment in the city. Charles 





















_ Total | 526) 1475) 1447] 109 302) 3443; = 2894) 551] 2859) 27 165 682 1317) 518 72 46 MAEe) | Seaseeine i be in charge of thie 
Ala.,'29 | 9) 2 4 5| 2 21 15| 53 26 1 TE pe peg Beg 
Ark.’29 | #4=40 2 ~~ 3) 9 6| | 3| 69| 50| 3 21| 2; «54 4 4 2,095 | Same aan a an 
Cal, "29° | 96, 586, 163} 354) 377] 39 63, 277; «5525; 125] 7911 230 «44,—C «177 } 302 4 126) 21,488; The company occupies 3,000 
Conn.,'29 | 46) 121; «47! 77 138 | 16 24 88| 191, 54] 126 7. 79 | 45 ; 31 4,418 | Square feet of floor space, - the 
Dela 29 | aaa Gib | Conccially for thle Gustncen. Modert 
Florida, ‘2, | CtiAA|_C $“‘éCOG|_C “(COTY 30; —“‘(‘éw A ;:CO;:‘CdSC‘é‘HLCs‘UC(S;™SC#C*S 58 | 6 6| 2,770 | tools and equipment have been in- 
Idaho, 29 .  —_— —_—_- —_— 41" 32) #6) #29 a 36—~C:i‘*Y 5 1; ‘1,571 | stalled. 
mi. 29 | 131; 450188) 503, 445] S11 38; 508} 805, 4] 513} 34) 51) 457 | 82 16} = =72} = 19,207 | PLAN TRUCK FREIGHT 
Md,’29 | 12) 7 260 53 | 6, 12| 77| «161 16] 2 3 «68 ; ] 1 3,522 | TERMINAL AT EVANSVILLE 
Mich.,’29 | 104; 141/127, 519) 341] 1,8} 453] S74) 123] 325, 687,423,108 45. 69 = -19,649 | 
Minn.,"29 | 15; —Ssi56| S36 | 91 oy | 5s =m 207; 7] —i3j_ iCCi SCT | 38 2) 8} «5,686 a a tel ee alle 
Me.,’29 [| 35,138, 40) 170, 2] 83, G1j 287] Ys34 i 800 eT HC $015 | ack Terminal, ae sneer 
Mont.,’29 | 13,47, L A 2| 68; ‘51 ca 3j at | sl 17 2| 1,586 | financed by a group of motor truck 
Nevada,’29| 6 i ae. a ae | ae 6; 3] = |. 2  m@-- § 2 |] 390 | line operators of southern Indiana 
N.H..’29 | 17) 50] «15 32 —_—. 24 | — — a | 2. =(#9 | 36 ! 1 1306 | Oe saan aa sents a 
N.5.,'29 | 90; 407; —=«7|_—=SCi«i«83| =| ~—=SC«G|~S~SC«S|S=«iTS| ~=~=SC« AT! SSCA GO] SC] ~SC«i| SCG; SSC*«dYSC«iTB| SSC} SAA] (10,473 | OY Drive and Locust Street 
N.C."28_ | ___25! 7; ey} HHCY CYC‘ TCA } 12 | 1} _—_—‘6,145| for the establishment of « motor 
N.D.,'29 | 31/71, 25} 8 | | so 8) i, “4; #4| 2 117 | 2 1| 2,739 truck freight terminal. The ter- 
Ohio,’29 | 133,371] 145| 512, 25747, Si) S870, ~=SsS708} ~—S iS] 391; + += 30, S25) G13; ti«iY:CtiH| |S 18| 18,281 a ls man a 
Okla.,’29 | 10, —S67,_——s«*iS] = Ss=«iT]sSS*=«BYSS~SSC*=<“*~*é‘TYSC*‘(UMS~~=CD)St«iYSCOYSSC«iSS=«t 8 to 5| __ 6218 | west points. 
Oregon, 29] 17|_— 38] 16 | 36, 15] ae 3, «6o,tstéi‘éSS;:COC*CSYYOC,C| (tO ae | 2} 2,914) ~The building, a brick structure 
Penn.,’29 | 155; 548) 171,504) 521] S58} S98} ~S573, ~=—S72| ~=S—8 | = 510; = 22; S25) 515) sit) S13] 23] 20,287 voneletiaig at Sous aartes and eae 
R. Isle., '29 | q wm oF BO a) UFlUhUCFl!UCelUY lUDlULUCULTCUCUGULUCUCO™CUlUCCUT S29 —. Se ae os a. & 
8.C."29) J 2aj 1313) 20] | [ | 46; ~=Ss«Says—i“‘é‘iK‘Y:CSC#dA| —— -—. f= || 2,639 monn 
8.D.,'29 | 10,34] 10} 8) SiC SC*«aY S=~s*C<“‘(YCCYCS lo} 152) | iy | 2 2,926 SENIOR NOLAN SEAS 
Utah, '29 : eal a a a. bi Be 24; 5 a . | __ 4 _| a | 1,967 Evansville, Ind., Oct. 27. — —The 
Wash.,’29 | 31! 75) 36) 105) 44] 7; 5| 144; (126; +14) +137; +3) +13) ~—«d108 | | 3] 4750 | sp snighof-Nolan Company, Willys- 
W.Va.,'29| 336] ai 56] 18 3) 4] ~SO6a]”~=*=<“‘té‘iY:*SC*«CST*Y:C‘“_ YCSC*«CSs«éB | 18) | 1{ _3,017| Knight and Whippet distributor, 
Wis,'29 | 4{_—s219] Ss 81j_—S—202| SSS] Si] —«i8| «276 405,23) +230; ~=C«|~S=«wB = | 55) | 18] 8,378] marked its initial sale as distributor 
Bot ©3799] 15) Se eer gallon pumper mode) fire 
Fetal, ’29| 1062; 3704 1315] 3708 2892] 426) 406; 3926| 5756; 750] 4125, 144, 287, 4012; * | 1552; 49) 420) 175,960) trucks accepted by the Evansville 


Board of Public Safety. 
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EQUIPMENT 


NATIONAL CREDIT COMPLETES 





SURVEY OF MARKETING AREAS 


Covers Entire Eastern Half of U. S. and Will Extend 
Work to Western States; Presents Key for 
Practical Sales Plan. 


By M. H. STOCKING 


LEVELAND, Oct. 27.—After many months of intensive 
studies, involving a mass of statistics, the National 
Credit Office has completed an unusual survey of the im- 
portant marketing areas for automotive accessory and re- 
placement parts covering the entire eastern half of the 


United States. 


The work now will be extended to cover the 


Western states, C. J. Perrier of the automotive division of 


the National Credit Office, © 


> 


nounces. 


with headquarters here, an- 








The survey, directed by Mr. Per- | $743 is the quota for the Richmond 


rier, has been formulated in such a 
‘way as to present in its results a key 
for a practical sales plan in the ter- 
ritories covered. It should enable 
manufacturers to build up a jobbing 
organization and_ establish sales 
quotas in a way probably never pos- 
sible before. 

“Manufacturers of automotive re- 
placement parts and _ accessories 
planning development of additional 
markets have experienced difficulty 
in determining strategic points at 
which to establish jobbers and allot 
territories because of inadequate 
statistical information based on car 
registration and accessibility of dis- 
tributing centers,” says Mr. Perrier. 

“The purpose of the National 
Credit Office survcys is to fill that 
need by selecting the automotive ac- 
cessory and replacement parts trad- 
ing centers and, grouping tributary 
counties around them, to establish 
the relative importance of these 
areas on the basis of car popula- 
tion.” 

With the statistical information 
obtained the National Credit Office 
worked out a series of index num- 
bers to indicate the sales possibili- 
ties of any particular area. The 
manufacturer, desiring to do a cer- 
tain volume of business, thus can 
very easily and quickly use these in- 
dex numbers in the assignment of 
sales quotas. 

“A sales quota,” says an explana- 
tion accompanying the survey of the 
South Atlantic states just com- 
pleted. “must be based on adequate 
facts and the construction - must 
neither be too detailed nor too in- 
tricate. 

“To make these market studies 
wholly practical, we have simplified 
without generalizing. Percentages 
used are carried to only one 
decimal. Round numbers indicate 
state registrations. A distinction 
has been made between Ford and 
non-Ford registration of cars and 
trucks. 

“Assume that a manufacturer of 
replacement pistons for Ford and 
other cars desires a volume of $300,- 
000 in the United States during 
1929. His Ford business, now about 
6 per cent. of his volume, is increas- 
ing, due to Ford's present policy, and 
he determines $30,000 as the prob- 
able Ford volume; $270,000 is other 
than Ford sales. If it is shown that 
1.1 is the index of the non-Ford 
cars registered in Virginia, $270,000 
multiplied by 1.1 gives $2,970, which 
is the non-Ford quota for Virginia, 
while approximately 1.7 per cent., 19 
per cent. Ford cars and 1.4 per cent. 
Ford trucks divided by 2, or $510, 
is the Ford quota for this state. 

“The next stepis toascertain what 
portion of $2,970 and $510 must be 
assignei as a quota to each of Vir- 
ginia’s marketing centers. ; 

“As 25 per cent. of the non-Ford 


registration 1s in the Richmond area, 


PROTECT 
FROM RUST, MUD and GRIT 


FABRIC SPRING COVERS save the 
springs where abuse is greatest— 
made of one piece material—guar- 
anteed te fit any make of car. 
Please your customers with this 
spring protection. Write us for 
catalog and prices. 


THE JEAVONS COMPANY 
Fremont Ohio 





jobber to whom the counties named 
under that heading are assigned as 
territory, and, roughly, half of this 
volume should be secured from 
Richmond county alone. 

“The approximate amount of Ford 
business to be done in the various 
territories will be found by adding 
the percentages of registration for 
Ford cars and Ford trucks and di- 
viding by two, as registration of 
Ford cars and Ford trucks will each 
total 100 per cent. 

“Any rearrangement of distrib- 
uting areas and quotas necessary to 
meet individual requirements may 
be easily accomplished by inserting 
loose-leaf sheets and arranging op- 
posite the included counties the cor- 
responding percentages.” 

Other details of the plan are 
contained in copyrighted folders 
showing maps and other data. These 
folders may be obtained on request. 

Surveys now entirely completed 
include those for the New England 
States, the Middle Atlantic states, 
the South Atlantic states, the East- 
North and _ East-South Central 
States. 


AUSTIN, TEX., BATTERY 
FIRMS SEEK LEGISLATION 


Austin, Tex., Oct. 27—Represent- 
atives from the battery, tire and gas 
establishments of the state were in 
this city this week presenting a plea 
to Assistant Attorney General R. M. 
Tilley to prepare a bill for introduc- 
tion into the 42nd legislature to 
protect battery service stations, it 
being claimed they are defrauded 
out of thousands of dollars an- 
nually. 

The practice, according to the 
plea, is that dishonest persons bring 
old and defective batteries to the 
service station to have them re- 
charged or repaired and take out 
a rental battery in excellent condi- 
tion to be used during the period 
of servicing. However, they fail to 
return. 


NEW JOBBING FIRM 
_ FORMING IN ERIE, PA. 


Erie, Pa., Oct. 27.—A new whole- 
sale automotive accessory and unit 
parts company is being organized 
here, to serve the territory in 
southwestern New York, northwest- 
ern Pennsylvania and northeastern 
Ohio. The new firm will be known 
as the Erie Unit Parts, Inc., and 
principals of the organization are A. 
A. Albaugh, George L. Craft and 
Earl V. MacDonald. Arrangements 
are being made for a suitable ware- 
house and office building. 


RINGS 
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Oldest Mfrs. of Spring Covers 











‘of cleaners and _ polishes, 


GLYCERINE PRODUCERS 
REPORT DEALER AID 


The Glycerine Producers’ Associa- 
tion, whose members manufacture 
all the standard radiator glycerine 
used in this country, is urging deal- 
ers handling this anti-freee to reg- 
ister their names and addresses at 
headquarters of automobile clubs 
affiliated with the American Auto- 
mobile Association, so that club 
members who inquire about anti- 
free service may be referred to 
them. 

The clubs themselves have been 
supplied with booklets, charts and 
suggestions on winter driving, which 
are kept on file for the use of club 
members. The clubs also have been 
notified that G. P. A. radiator 
glycerine recently was awarded a 
certificate of approval by the con- 
test board of the American Auto- 
mobile Association. 

Advertisements of the Glycerine 
Producers’ Association in motor 
club publications carry the line, “If 
your regular dealer doesn’t stock 
G. P. A. radiator glycerine, phone 
your motor club headquarters for 
information.” 

THREE HOLLINGSHEAD CO. 
EXECUTIVES ON TOURS 


Camden, N. J., Oct. 27.—George 
F. Smith, general sales manager of 
the R. M. Hollingshead Company, 
is at present on a trip through the 
southeast and central south and 
western states. He plans to include 
Atlanta, Memphis, Dallas and Kan- 
sas City in his itinerary. 

George W. Achenbach, assistant 
general sales manager, is traveling 
through the central west where he 
is holding meetings with Whiz sales- 
men and a number of distributors’ 
organizations. 

F. J. Semple, eastern sales man- 
ager, is on a trip through New Eng- 
land visiting the company’s branches 
and holding meetings with organi- 
zation salesmen and with salesmen 
of many of the firm’s jobbing ac- 
counts. 

J. A. TUMBLER OFFERING 
ELECTRO-POLISH 


As an addition to its presen@line 
o & 
Tumbler Laboratories of Baltimore 
has announced the Tumbler electro- 
polish, which has been developed 
especially for use with electric pol- 
ishing machines. It is claimed that 
with one application this polish will 
do the whole job of cleaning, polish- 
ing and waxing. 





WHOLESALE 











editor's Column 3 
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STUDY just recently issued by 
the Department of Commerce, 
“Analyzing Retail Selling Cost,” 
treats in detail of the cost of selling 


commodities over the retail counter. 
Four nearly identical stores in four 
large cities were surveyed. One of 
the facts disclosed showed that in 
these particular stores the sales 
person, on the average, was idle 
about one-third of each day. Upon 
adding to the idle time the time de- 
voted in various ways to the care of 
stock, one-half the day was ac- 
counted for. 

By studying the selling costs of 
individual commodities certain 
items were found to cost three times 
as much to sell as_others, creating 
a loss instead of a profit. There 
was shown the difference in time 
and size of cash sale and charge 
sale. This study demonstrates that 
while the cash register tells part of 
the story the exact facts which 
make for sucess must come from a 
detailed study of costs related to 
specific commodities and activities. 

Another recent study, “Retail 
Profits Through Stock Control,” re- 
counts how one progressive mer- 
chant was able to solve many of his 
problems. Through a simple method 
of record keeping, which did not re- 
quire additional clerks, he was en- 
abled to pick out and discard those 
items for which his customers made 
no demand. He then decreased his 
stock of live items to a reasonable 
figure, in view of the demand for 
each, and placed his orders for each 
item with the assurance that he was 
neither over-ordering nor under- 
ordering. 

By these methods, over a period of 
three years, he decreased, by 60 per 
cent., the number of items originally 
carried. Even though he replaced 
many of these discarded items with 
merchandise which moved more 
rapidly, there was still a net re- 
duction of 32 per cent. Although 
the money invested in stock was 
reduced by 8 per cent., sales were 
increased 20 per cent. The most 
gratifying result was the 50 per cent. 
increase in dollar profits. The in- 
telligent application of his system 
of record keeping served as a check 
on wasteful practices in buying, 
selling, and even in management, 
although it was intended primarily 
for the elimination of idle mer- 
chandise. Idle merchandise, with 
its accumulating burdens of costs 
for storage, interest, insurance, 
taxes, shrinkage, depreciation and 
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New York, Oct. 27.—The Triangle 
Gear and Piston Ring Corporation's 
store at 180 West 64th St. is now 
carrying a stock of motor parts and 
other replacement parts. This store 
heretofore devoted its selling efforts 
exclusively to a patented non- 
competitive specialty. 


Newark, N. J., Oct. 27.— The 
formal opening of the new store of 
the W. E. Pruden Company, Inc., at 
394 Central Ave., this city, was held 
recently. The new location is more 
convenient to customers because it 
is in a less congested district than 
the former Newark store. Addi- 
tional space makes possible larger 
and more complete stocks. 


Bronx, N. Y., Oct. 27.— George 
Nemchek, shop foreman for Tri- 
angle Gear and Piston Ring Cor- 
poration, here, reports somuch work 
in its machine shop that it is neces- 
sary to put in extra hours. 








Nashville, Tenn., Oct. 27.—A mod- 
ern machine shop and accessory 
department has been installed by 
Keith-Simmons Company at_ its 
wholesale store, Cummins Station. 


Tacoma, Wash., Oct. 27.—E. W. 


Reynolds, who operated the first 
‘ , te | . { 


‘ 
PPP 





automotive supply company in Ta- 
coma and who. until four months 
ago was the sales manager of one 
of the largest automobile distribut- 
ing firms in the city, has been ap- 
pointed Pierce county Frigidaire 
distributor, according to S. J. All- 
good, field supervisor for the Gen- 
eral Motors Corporation. E. H. 
Chamberlain will be in charge of 
Reynolds’ commercial division. 


West New York, N. J., Oct. 27.— 
Two new delivery trucks are now 
operating for the Widmer Auto 
Parts Corporation of this town, to 
speed up deliveries. 


Newark, N. J., Oct. 27.—The Auto- 
motive Equipment Company of this 
city has installed a complete ma- 
chine shop to supplement its pre- 
vious set-up. 

St. Louis, Mo., Oct. 27 (UTPS).— 
Exclusive distribution and retailing 
for Brunswick tires in St.. Louis has 
been taken over by the Star Square 
Auto Supply Company, a concern 
with thirteen stores’ scattered 
throughout the city. The main 
store is at 1129 Locust Boulevard. 
H. J. Sacks, vice-president of the 
concern, is tire purchaser. 
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obsolescence, can make it difficult, 
and frequently impossible, for a 
merchant to remain in business un- 
less the accumulated burden is 
passed along to the consumer. 

From a somewhat different angle 
the department has also been at- 
tacking several retail store problems 
on such subjects as measuring a 
retail market, store location, store 
planning, educating the sales force 
and effecting a budgetry control of 
Store finances. How expenses may 
be lowered and profits increased 
through inventory control is the 
subject of a study now in press, 
Other studies bearing generally on 
the retailers’ problem cover depart- 
ment leasing, co-operative retail ad- 
vertising and vehicular traffic con- 
gestion. 





MAEING of the questionnaires 

on distribution to M. E. A. 
manufacturers and jobbers has 
launched one of the most important 
efforts to provide members with 
valuable facts that has ever been 


attempted by the association. 

The trade policy committee, made 
up of representatives of Divisions 
“B” and “C,” spent many hours in 
formulating the questionnaires. 
then they were carefully considered 
by the councils of both divisions be- 
fore they were passed on to the 
board of directors for final approval. 
After they had been studied and ap- 
proved by the directors they were 
ordered printed and sent out to the 
membership, so that the informa- 
tion desired could be assembled as 
soon as possible. 

It is the belief of the committee 
that there are many ways in which 
manufacturers and jobbers can ef- 
fect more efficient distribution of 
their products. The information 
which the questionnaires are ex- 
pected to uncover will provide a 
service to members that could not 
be obtained in any other manner 
without a great deal of effort and 
expense. The work is expected to 
result in far better understanding 
by each group of the general and 
particular problems of the others. 

By fostering improved methods 
under. which manufacturers and 
jobbers can attain greater effi- 
ciency, the M. E, A. will continue 
to maintain its prestige as an active 
body, eager to promote the best in- 
terests of all branches of its mem- 
bership and of the industry as a 
whole. 


NEW DISTRICT MANAGER 

Bloomfield, N. J., Oct. 27.—Burton 
& Rogers Manufacturing Company, 
here, has appointed N. F. Andruss 
as district sales manager, with of- 
fices at 426 Larkin St., San Fran- 
cisco. 
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Motor Stocks. Are Helped by Rasko b’ s Statement 


ACCESSORY GAINS | 
ARE ENCOURAGING 


Better Feeling in Parts 
Group as Buying 
Is Revived 


AUTOMOTIVE DAILY NEWS 
STOCK PRICE AVERAGES 


Net 
, Oct. 18 Oct. 25 Chg 
21.45 21.32 
22.07 21.84 
20 Accessories .... 21.55 22.33 
. 27.85 26.81 
. 13.61 12.78 


STOCKS 
3342 36% 


| Motor Wheel .... 17 1574.— 1% 
Mullins Mfg .... 8% 8 — 
|Murray Corp.... 10 11%,+ 1% 
PEEL, . we vevevsecs 2912 29% oes 
oo eee 9% 9%—  %& 
SOURED sccvsccve 35% 3% 
| Pierce-Arrow A .. 23 23 ee 
Raybestos ....... 201% 20%— % 
A cbieresscanes 11 10'2— 2 
Reynolds Spring. 25% 24— % 
MEE 6iNscnbecce 10° 12 + 1% 
Stewart-Warner.. 175% 20 + 2% | 
|Studebaker ...... 24 215s— 2% 
Timken RB .... 51 51%+ % 
Trico Products 284 3242+ 3% 
White Motor 284% 29 + % 
Willys-Overland.. 4% 4— % 
Yellow T & C... 10% 11%+ % 
19% 21 1% 


30 Automotives ... 
20 Passenger cars. 


10 Rubbers 
10 Trucks ... 
ACTIVE 
General Motors... 
Chrysler .. 
Packard . 


Mack 
Electric Auto-Lite. 





By CONRAD ALEXANDER 
NEW YORK, Oct. 27.—With the 
movement of automotive stocks 


individually ragged in the past week, 
the price averages held steady, with 
the losses in some shares being off- 
set by gains in others. 

The price average of sixty repre- | 
sentative motor stocks closed the | 
week at 21.32, a loss of .13 of a point | 
from the preceding week. This com- | 
pares with a decline of .87 of a point 
last week, 1.71 points in the week 
preceding that and 1.73 points in the 
week before that. The motor stocks 
have fallen off in average price for 
seven consecutive weeks, this being 
the longest period in recent years in 
which a:decline has persisted so long. 
The drop has not been large in any 
one week, however, and the price 
average of sixty stocks has fallen off 
less than seven points for the seven 


weeks. } 


Of course the most encouraging 
news of the week was the 
statement by John Raskob that 
a revival in the automotive 
‘industry may be expected within 
a short time and that this 
revival would be followed by a gen- | 
eral upturn in all business activity. | 
Mr. Raskob said General Motors 
this year would earn and pay its | 
regular dividends and that next | 
year, even on its 1930 volume of | 
production, G. M. could earn $3.50 | 
a share, as against the estimated 
$3 this year. He said, though, that 
he did not see how the industry 
could miss a substantial gain in 
output and profits in 1931. 

This statement helped the entire 
-stock market, the motors particu- 
larly, with General Motors leading | 
the advance on Friday that offset | 
losses earlier in the week. 

One of the most encouraging | 
signs of the past week was the gain 
in average pice of the accessory 
and’ parts stocks. This group has 
been consistently weaker than the 
rest of the motor list and an upturn 
at this time indicates that car man- 
ufacturers are placing orders for 
equipment and that the motoring 
public is buying its winter automo- 
tive supplies in good quantity. 

Following is the record of some 
of the leading motor stocks in the 
past week:— 





Net 
Oct. 18 Oct. 25 Chg. 
Amer Bosch . 26 2644+ % 
I o cnecene 74 74 ee 
EE ca cccccee 18%4 18%— % 
Bohn A & B 19 1934+ % 
Borg-Warner 17 17 a 
Briggs Mfg ...... 13 1634+. 3% 
Budd Mfg ...... 5% 63g+ % 
Checker Cab .... 205, 20%— % 
2 16% 173g 
Continental Mots 2%4 234 
Eaton Axle ...... 161% 1447,— ly 
Electric Auto-Lite 3742 42%+4 5 
Federal Motor ... 614 6% \% 
General Motors .. 33% 36% 4 + 2% 
Graham-Paige 4% 4%— \% 
Hayes Body ..... + 4%-+ % 
Haudaille-Hersh 5% 64%+ % 
NE nd cons 22% 22%+ % 
Ae 1%, 8%+ % 
Kelsey-Hayes 20 2212+ 232 
Link-Belt ....... 3754 37 — % 
Mack Trucks .... 424% 45 + 2% 
Mar Rockwell. 2642 26 —* % 
Marmion ....... - 5% 6%+ 1%) 
Midl Steel ... 20 21%+ 1% 
e: 3% 342— % 
Mood tare ER 9 oer nt 
Motor Products... 31 30 — ‘I 











Young Spring ... 


OTHER FINANCIAL NEWS 


STEWART-WARNER 
The Stewart-Warner Corporation 
reports for nIne months ended Sep- 


'tember 30, 1930, net profit of $1,- 


983,450, after depreciation and Fed- 
eral taxes, equivalent to $1.53 a 
share (par $10) on 1,289,590 shares 
of capital stock. This compares with 
$6,426,281, or $5.15 a share on 1,248,- 
480 shares in first nine months of 
previous year. 

Net profit for quarter ended Sep- 


tember 30, was $454,587, after above | 


charges, equal to 35 cents a share on | 
1,289,590 shares, comparing with 
$872,852, or 67 cents a share on 
| 1,299,390 shares in es in preceding _quar- ' Mu 


| depreciation 


ter, and $1,897,909, or $1.52 a share 
on 1,248,480 shares in third quarter 


| of 1929. 


The corporation declared a divi- 


'dend of 50 cents, payable November 
.. |15 to stock of record November 5. 
. | Three months ago a similar dividend 


was declared. 


BORG-WARNER 


Corporation and 


Borg-Warner 


|subsidiaries report for nine months 


ended September 30, 1930, net in- 
come of $2,574,205 after charges, 
and Federal taxes, 
lequal after subsidiary preferred 
|dividends amounting to $12,000 and 
|7 per cent. preferred dividends of 
|Borg-Warner Corporation amount- 
ing to $203,700, to $1.92 a share 
|} (par $10) on 1,230,769 shares of 
common stock. This compares with 
| $6,401,358 or $5.05 a share in first 
nine months of 1929. 

Net income for September quarter 
jamounted to $198,834 after above 
;}charges, equal to 10 cents a share 
on 1,230,769 common shares com- 
paring with $1,277,560 or 98 cents a 
share on 1,230,753 shares in pre- 
ceding quarter and $1,846,931 or 





/$1.45 a share on 1,230,965 shares in 


third quarter of previous year. 


MURRAY CORPORATION 


The Consolidated balance sheet of 
Murray Corporation of America 





and subsidiaries as of September 30, 
1930, follows:— 

Assets: Land, buildings, machin- 
ery and equipment, less deprecia- 
tion, $20,141,150; cash, $3,647,286; 
accounts receivable, $1,660,042; in- 
ventories, $2,850,038; customers’ dies 
and patterns in process, $481,456; 
investment in Dietrich, Inc., $496,- 
766; sinking fund deposits, etc., $47,- 
940; miscellaneous securities, ac- 
counts, etc., $521,554; good will, 
$301,329; deferred charges, $412,667; 
total, $30,560,228. 

Liabilities: Preferred stock of J. 
W. Murray Manufacturing Com- 
pany, $211,400; common stock, rep- 
resented by 769,073 no-par shares, 
$22,827,336; funded debt $2,860,000; 
accounts payable, $731,839; accrued 
taxes, insurance, jnterest, etc., $159,- 
894; Federal taxes, $92,949; purchase 
money obligations, $602,838; con- 
tingent reserve, $610,514; appropri- 
ated surplus, $305,875; unappropri- 
ated surplus, $2,157,583; total, $30,- 
560,228. 

Consolidated income account for 
nine months ended September 30, 
1930, follows: Gross profit, $2,411,- 


298; other income, $407,119; total 
income, $2,818,417; expenses, etc., 
$898,611; balance, $1,919,806; depre- 


ciation, $903,982; interest, $172,617; 
Federal taxes, $92,949; net profit, 
$750,258; dividends paid on pre- 
ferred stock of J. W. Murray Manu- 


facturing Company, $12,844; surplus, 


$737,414. 





SEATTLE DEALER 
SERVICE SALES 
HOLD STEADY 


(Continued from Page 3) 


dency to get along with what work 
is required, but this is loosening up. 


Don Gilmore, head of Sands 
Motor Company service depart- 
ment, reports good service sales, 


“Better than a year ago,” he Says. 
“Money is easier and conditions 
are improving.” There is pick-up 
in brake service, with wet weather 
coming on. Accessory sales are 
also gaining, with greater demand 


than ever before for car heaters, 
winterfronts and such comfort 
items, reports Gilmore. This is a 


Studebaker dealer. 

The American Autc Company, 
Chrysler dealer, where Tom Ben- 
netts, Jr., has a modern and spa- 
cious service and repair depart- 
ment in his charge, has enjoyed a 
fairly busy month. Light service is 
especially in demand and_ this 
seems to be a busy place, judging 
from appearances. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





, is the spirit of “fair play 


written between the lines of its 


franchise that attracts dealers to 


HUPMOBILE 


Hupmobile has never forced a dealer into unreasonable expenditures for 





HUPMOBILE 


showroom and service facilities. 


Hupmobile has never asked a dealer to shoulder a Joss on price 


And Hupmobile has never used strong-arm methods in assigning 


In lean years or fat ones the Hupp dealer himself decides the 


ears he ean sell. 


reductions. 


allotments. 


of 


number 


... just three examples of that willingness to see the dealer’s viewpoint, Jhat 
spirit of good faith and good-will that have bound so many dealers to the 


Hupmobile organization. 


If you are considering a new connection, read the Hupmobile franchise . . . 
both literally and between the lines. Talk with Hupp dealers. See and ride 


in the new 1931 Hupmobiles. 


You will understand why so many new 


dealers every month are “hooking up with Hupp.” 


HUPP MOTOR CAR CORPORATION — - 


DETROIT, MICHIGAN 





1931 


- SIXES: AND EIGHTS 
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CAR DEALERS LEARN 
LESSON FROM PERIOD 
OF TRADE DEPRESSION 


(Continued from Page 3) 


ers have been unable to carry the 
usual supply of new models. Their 
main business has been in selling 
used cars and taking old cars in 


trade. In this manner their stocks 
have been greatly reduced and with 
them their inventories. In some 
places, Edenburn says, there were 
no new cars on the floor, retailers 
declaring they only ordered as they 
made the actual sales. Only factory 
branches carry full lines. 

Of the cities and towns visited 
Kalamazoo is in the best shape of 
any. It is a paper mill city and 
has other industries and there is 
very little unemployment. 
section, which Edenburn did 
visit. which is going strong is the 





Thumb district, running from Port | are many towns where retailers of | er towns are expanding their service ! th 
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Huron up Lake Huron to Point aux| well known makes have been 
Barques at the tip, around Saginaw | obliged to give up the ghost. The 


| Bay and down to Imlay City. 


In|smart ones among the survivors} 


| that section there was plenty of | have taken advantage of the oppor- 


and because of the drought in other) from these orphaned owners rathe 


| parts of the state the farmers got than let it go to alley repair shops. 


| consequence, dealers up that way) 
have done almost a normal business, | 


Edenburn was told. 
The most interesting result of the 


trip was the discovery that the hard | 
times have forced the _ dealers 
| throughout the state to devise ways 
| and means of adding to their reve- 
‘nue different from anything they 
have done before. In the larger 
| places dealers have realized at last 
|the money they have let get away 


from them in the past in not devel- 
oping and selling service. Forced 
to it, they have put on drives for 


‘shop work, quoting flat rate prices 
and discovering that service work 


| 


Another | brings in a big revenue provided it 
not | is handled right. 


Because of dealer mortality there 


Cumulative New Commercial 


Returns for today: California, 


up good will which they expect to 
convert into+car sales when the 
owners they have helped out are 
again in the market. 

In these same larger places Eden- 
burn found that dealers have 
branched out into other channels 
by adding special services such as 
brake testing, aligning wheels, ad- 
justing headlights and straighten- 
ing axles. This has required the 
purchase of suitable equipment for 
this work, but now they have found 
the pot of gold at the end of this 


rainbow it is expected that even 
more will go in for this sort of | 


service. 
Not having the capital to buy the 


1930 


service these sales, which means 


|clare that even with the return of 
good times they will not abandon 


|such investments as mentioned 









e€ progressives who have taken on 
work by taking on lines like radios, | side lines have been able to get 
gas stoves, farm machinery, oil} along without cutting salaries or 
{burners, mechanical stokers for | reducing personnel. Those who 


|rain last summer, crops were fine| tunity to solicit the service work | houses, electric washing machines | haven't are the ones who have been 
y | and electric refrigeration. Not only forced to adopt desperate remedies 
do they sell these non-competing | in the way of slashing pay rolls 
| good prices for their products. In| tn doing this, too, they have built | lines but they are in a position tO) and discharging help. 

: The report made by the man- 
|more revenue. So satisfactory has | ager of the Michigan Automotive 
| been the results that the dealers de- | Trade Association was the feature 
of Detroit’s past week. Among other 
¢ happenings was the arrival of the 
this new development. | delegates to the sixth international 
| In the small communities dealers | roadq congress, who are finishing 
| without the necessary capital for| here after an extensive investiga- 
tion of the highway systems of this 
| above are turning to tires, accessor-| country. There are about 275 in 


jies and filling stations as revenue | the three parties, 


| producers. | finish giving Detroit the once over 
In several stores in larger towns| they will disband and return to 
their respective countries. 

| miniature golf courses in the car; In the automotive world we had 
|salesrooms, which serve a double; the appointment of H. M. Stephens, 
| purpose—they bring in revenue and / formerly Cadillac sales manager, as 
{also they attract prospects who! Western sales manager of Oakland- 
{look over the cars on display after | Pontiac and the resignation of J. H. 
special machinery required for this! the golf game. | Whittaker as general manager of 
special service, dealers in the small- 


Car Registration St 


|Edenburn noted the installation of 


Edenburn’s observations are that Hudson. 


Nebraska, Nevada, Oklahoma, Oregon and Washington 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers. 
Figures in this table are from R. L. Polk & Co, of Detroit, with the exception of Hlinois which are supplied by the Robinson Advertising Service, Springfield, Il, and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 
by addressing any of these three companies, 









States 


Brockway- 
Indiana 


Ford 
Ga. M: ¢: 























Inter- 
national 
Republic 


Commercial Car Registrations do not include buses. 
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N. C.,, 1929 | [| Sool a a Se ll 46; «1 aj | 3 3 a. hae oe F. 13, «9 | 1] 20; 1039N. GC. "29° 
N. D, 1999, | + +| 288) «+2 2 &| £44 af 3e5; 16; 165) | eae Geer a ee ees oe C= 1 ; 1) | 85\N. D, 2 
Ohio, 1929 | 8 31, 719) 4 «121° 3 19) 7 901; 53; 108; «25; ~=~=S[ Sti] CST i: nu «teis..lhmcehUmehC hme | 6] 47| —-2242'Ohle, “29 — 
Okla, 1929 | 2, 6, 383,38 52, | SY 88a TT 1| = hee ee |_| 4 _—891/Okta., "29 
Ore, 1929 | |  ~*| +114) 32; 3] 4) 195; 15; —«20 | ] | 9 1| 2; —3 5 5 | idYSsi16| 424 Ore., 1929 
R. 1, 1929 | 4/2) 71,88 —mhk = = = was |i | 1] eo | | 3|—s277|R. F-19298 
8.C.1929 Js} 210) 13, 4| 2| 187; ,. = sl = eg | yy 3 #O& | jf J{ 4508. C, 199 
8. D, 1929 | =| | +153; ~~ —s«éa2 ae oT. en ee en 2 2] > se ol | | 1| _427\s. D, 29" 
Utah, "29 | | | 98 ot. Oo.|.~hUlU)lU oe oe ee lh | 8} ] 2| 3| 1; | i ae 372 Utah, "29° 
Wash, 1929] | | 173) —_9| | 38; 16, of 3) || 16 2) 10} l 3 10; 10 —_ {| | 38 Wash., "29 
W. Va, 29) | 6 155) 4 TSC |S, —CYSC*S i; ‘14 : ws l | a a ee A 
Wis, 1929 | 1! | 299; 14 34) OY SCS—=C873,—«=“SCSSSC)SCSC~—YSC‘“‘ HY;SCSC~*YSCSSC~sdS(NSSdQ)s—=“‘i‘i S*~‘i SSC~«ésSC« 4) | sf, 16|_ 896 | Wis., "29" 
D. of C., 29] | a 3 2 3 1 . |-—-— * «|. 7. 2 )6hcon.lh hU.!.hCUT.™hCUhme.hUm)TLlhUm ee { ! 2 192\D. C., *29 
Totals | 98 111; 8093, 136, 1309, 36, 238] 147, 11004) 533] 1516; 215}. |. 16). 569} . 28) 80} 64 53, 95; 382) 271) * |. 16] 498]. 25508| ; Totals. 





*Not in production at that time, 
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Three New Hercules Bodies 





New Herclues outdoor advertisers body 


Hercules Products, Inc., Evans- 
ville, Ind., has added three new 
bodies to its line. These are a full 
refrigerated body, a mechanically 
refrigerated ice cream body, 
an outdoor advertisers body. 

The full-refrigerated body con- 
sisis of three compartments; i. e., 
the driver's compartment and two 
full-refrigerated compartments. 

In the latter the two ice tanks 


/entrance to that compartment. The 
and | 


are made for a mixture of crushed4 


ice and salt. 





New Hercules mechanically 


wise on each side of the center 
partition and are so arranged that 
they can be filled from the same 
hatch, located on the left side of 
the roof. If two refrigerated com- 
partments are not required, one can 
be used for general purpose com- 
partment for non-perishable com- 
modities by leaving out the one ice 
tank. The center partition is ad- 
justable. 

The mechanically refrigerated ice 
cream body has three fully insulated 
and refrigerated compartments. The 
front compartment is for handling 
brick and other 


New Norma-Hoffmann 
Bearings 





Norma-Hoffmann “greaseal” bearing 


The Norma-Hoffmann 
Corporation, 


Bearings 
Stamford, Conn, an- 
nounces an entire new series of 
“greaseal” bearings which have 
been made up tor the special pur- 
pose of reducing costs of machining 
and mounting, by eliminating a 
number of housing parts. The 
series is a combination of the usual 
standard annular closed type of 
bearing with a seal feature that 


consists of stee)] side plates wth felt | 
ide of the! 


nterposed, cloing one 
bearing. The extenion of the inner 
ring complete the eal. 


G. E. Color Analyzer 
Marketed 


The General Electric recording | 
color analyzer, announced some | 
time ago as a laboratory develop- 


ment, has now been placed on the | slot and graduated protractor are 


ice creams which! 


Théy are placed cross- | 


'the body is: 


| Company, 


Adrian, Mich., announces a Car- 
boloy grinder which, it is stated. | 
| sharpens tungsten-carbide tools 


| quickly and accurately. 


| An adjustable table with a guide 
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require the lowest temperatures. The 
front and center compartments are 
entered through doors in the right 
side while a rear door provides an 


empty can compartment is located 
underneath the floor and is entered 
through doors at the rear. 

The body is equipped with a me- 
chancial refrigeration unit located 
on the top of the body at the rear 
of the cab. When the truck is in 
the service station or loading room 
the compressor can be operated 


refrigerated ice cream body 


from local light current; on the 
road it is driven by a small station- 
ary gasoline engine. 

The body has a capacity of 350 
gallons of ice cream in five-gallon 
cans. The estimated loaded weight 
is 8,000 pounds. Estimated body 
weight is 1,600 pounds. 

The outdoor advertisers body is a} 
panel type. The loading space of 
length, 112 inches; 
width, 60 inches; maximum height, ; 
60 inches. Provision has been made | 
to accommodate the equipment re- 
quired by outdoor advertisers for 
bill posting purposes. 


Schenectady, N. Y. The 
device has been made much more | 
compact and sturdy than the labo- | 
ratory instrument, without loss of | 
speed or accuracy. 

The analyzer, a photoelectric de- 
vice, automatically draws for per- 
manent record the color curve of a 
sample in the visible spectrum. It | 
is so constructed that either solid | 
substances or transparent materials | 
can be analyzed. 


New Carboloy Grinder 


| 





New Oliver carboloy grinder 


The Oliver Instrument Company, 


The double 
unit permits a complete grind with- 
out a change of grinding wheels. 


market: by the General Electric | ' Provided for each wheel. 


respirator 
| from dry dust 
}can be saturated with proper chem- | 
acids and | 


| ing space that the bag affords. 


|}as booklet 








New Bag Type 
Respirator 


Willson Products, 
Pa., 


Inc., Readin: 

has just introduced a new bag | 
to provide protection | 
and when necessary 


icals to neutralize mild 
alkaline fumes. 
It is stated that easy breathing is 


assured by the large area of breath- 





Willson Respirator 


The | 
bags are replaceable and washable. | 
The respirator complete costs $2. 
Extra bags in boxes of three are $1. 


N. D. Bearing Data 
Book Revised 
New Departure Manufacturing 


Company, Bristol, Conn., is now is- 
suing its revised data book on the 


| principal phases of ball-bearing ap- 


plication, including new load-rating 

tables. It is arranged with an in- 

dex, with die-cut tabs, to facilitate 

the use of the book. It is known 
“Ss” 


| 


Production -- Engineering -- Factory | 


Nutyp Vise on Market 





The Nutyp Vise 


The International Nutyp Tool 
Corporation, Oswego, N. Y., is mar- | 
keting a vise with some interesting | 
features. The Nutyp vise, it is | 
stated, can be set at any angle and 
any diameter of round stock within 
its limits. 

It has interchangeable steel jaws, 
designed to hold large and small 
diameters. A “V" groove on the 
face of the back parallel jaw pro- 


vides a means for holding wire or 
small round stock. Available in five 
sizes ranging in price from $9 to 


$40. 


Micarta Pulleys 
For Airplanes 


pulleys for 


and 


control-wire 
discussed 


Micarta 
airplanes are de- 
scribed in a new publication, iden- 
tified as D. M. F. 5300-A., issued by 
the Westinghouse Electric and 
Manufacturing Company, East 
Pittsburgh, Pa. 

This publication 
lations showing the style numbers, 
dimensions, and list prices of the 
pulleys, and includes photographs 
and drawings of them. 


contains tabu- 





More Profit for 
Automotive Dealers? 


Whether you 
Ford or any other make, the 
obtain Automotive Daily News during the y 
issues—may return a profit in dollars and cents greater 
than you ever hoped for. 


One idea, 


edited. 


C) 
O 


N ame 


Address. 


handle 


taken from 
save money or make money for you. 
sell cars, an easier way to sell cars, a quicker way to sell 
cars, ideas used by other dealers, are fully discussed in 
the columns of this publication, whether 
to the sale of motor cars or trucks or maintenance. 


Marmon, 


1926 Broadway, New Yark 


Enclosed find my $12.00 for a full year’s subscription. 


Please send me one issue so that I may look it over. 


Automotive Daily News, 
A better way to 


cials, how 


Packard, Chevrolet, 
25c a week required to 


260 


may 


ads 


the idea | 


This publication is read in all automotive factories and 
if it is valuable to factory offi 
valuable is it to the automotive dealer, for whom it is 
Fill in the coupon below or send along $12, and 
260 issues of the most valuable automotive publication 
will be sent to you. 


much more 


Automotive Baily News 
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AUTOMATIC 
nd 


CONCENTRIC 
TIE ROD 


Here it is! A tie rod so con- 
structed that the ball is on cen- 
tre for all time—that cannot 
get out of order—that is com- 


pletely automatic in take up. 


No wonder car manufacturers 
are enthusiastic about this new 
tie rod! Wedge shaped sleeves 
automatically take up, and 
keep the AUTOCENTRIC ab- 


solutely quiet and safe. 


AUTOCENTRIC entirely 


eliminates the shimmy ordi- 


narily caused by wear. 


AUTOCENTRIC assures 
safety — durability — easy 
handling — lifetime satisfac- 


tion. And its cost is low. 


Write for more particulars. 




















BALL SEATS: Hardened— 
cover 90% of the ball—never 
change position in relation to 
the ball. Seats are cylindrical, 
not tapered, and are inter- 
changeable. 
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WEDGES: Hardened —circu- SEATS AND WEDGES ASSEM- SOCKET ASSEMBLY: Complete 
lar—straight on the outside BLED: The cylindrical ball assembly shows simplicity, 
—tapered on the inside. Out- seats are tilted and fit the compactness, automatic take- 
side diameter to fit bore of the taper of the inside of the up, scientific soundness and 
socket—are interchangeable. wedges. absolute dependability. 


AUTO PARTS COMPANY 


COLUMBUS, OHIO 


Division of The Electric Auto-Lite Company 


ya 
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a perfect 
ANTI-KNOCK 
COMBINATION— 





KOOLMOTOR 


GASOLENE AND OIL 








IL can be a factor in producing 
perfect anti-knock performance. 
Koolmotor Oil is! 
Koolmotor Oil is famous for its 
ability to withstand the searing 
heat developed by high-speed, high- 
Hh compression motors. It holds its 
rich, full body at high temperatures. 


Cities Service Oil Co., 


ADVERTISING AND NEWS DEPARTMENT 


(Koolmotor Oil). 


! 
{ 
: 
| (NAME) 





(ADDRESS) . 


ih ot tata hast plas Rema bw aAbae 
P.S. I would appreciate...... 


© @ seers 


Cities Service Company; 60 Wall Street, New York City 
Gentlemen: Please send me a copy of your pamphlet, 


MI ie i a Pulp ein taba ahaa we 
extra copies for distribution to my customers. 


This prevents oil from working up 
past the pistons and forming ex- 
cessive carbon—a condition that in- 
creases the tendency of fuel to knock. 


Koolmotor Gasolene—the original 
high test, anti-knock green gasolene 
—and Koolmotor Oil form an ideal 
anti-knock combination. 


60 Wall St., New York City 


Whatever the Road—Whatever the Climate 


Cities Service Radie Concerts every Friday, 8 P. M., Eastern Standard Time, featuring the Cities Service Srebveinn, Cities Service Cavaliers and Jessica 


Dragenette—WEAF and 33 Stations on N. B. C. Coast-to-Coast Network. 


Cities Servic 
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Established 1872—NEENAH, WIS. 
NEW YORK, 122 E. 42nd St. CHICAGO, 8 S. Michigan Ave. LOS ANGELES, 510 W. 6th St. ~ 


A neu and interesting120-page 
book on rotogravure, called 
“Rotogravure Newspaper 
Markets,"’ will be sent you, 
free, upon request to Rotograv- 
ure Development Department. 
Kimberly-Clark Corporation, 
8 S. Michigan Ave., Chicago. 


The closed motor car introduced de luxe transportation of persons. 
Rotogravure introduced the perfect and de luxe method of transferring 
a true conception of your car to its probable 


purchasers. If your car has distinctiveness, if its 


appearance has sales appeal, a photograph of it 


will exert a “pull” in rotogravure. 





